A HE exercising of rugged in- 


dividualism has always been 
a cherished privilege of the 
| feed industry and the “hands off” 
promise made by the administration 
' should serve as an incentive to fur- 
ther progress and prosperity. In your 

own store you can do your part by 

enlarging your stocks of good mer- 
chandise and going ahead with plans 
' you may have held in abeyance for 
the improvement and expansion of 
your plant. Making purchases on one 
hand and putting into effect an in- 
tensive selling program on the other 
sounds like a pretty good remedy for 
taking that hollow ring out of the 
cash register. 
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BAKING INSURANCE 


* N thousands of homes where eating is a 
fine art, BIG JO Flour has become a 
~ standard kitchen fixture. More and more 
housewives are daily learning that BIG JO 
provides “baking insurance” at all times. 
That’s why BIG JO dealers enjoy a fast turn- 
over on their stocks and find that BIG JO 


not only provides “baking insurance” 


for 
customers but “profit insurance” for them- 
selves as well. 


BESTINTHE WORLD 


BIG JO is generous to all kinds of 
_ cooks. It makes good easily for them 
\ and for you because it is truly 
‘ “Best in the World.” 
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STRONG-SCOTT EQUIPMENT 


“STANDS THE GAFF”’ 


FARMER'S 
ELEVATOR 
COMPANY 


RENVILLE 
MINNESOTA 


t 
and 
CRINDING 


s 
mene Buildings by 


_ E. Ibberson Co. 
Contractors, 
Minneapolis 


Interior view showing Feeder Scalper and Interior view showing overhead installation of 
Magnetic Separator. Also Pneumatic Attrition Mill. Triple Action Feed Mixer. 


* It’s no wonder that feed plants demand Strong-Scott equipment! They know that 
efficiency, economy and dependability are built right in. 


® In the modern plant shown above you will find such dependable Strong-Scott equip- 
ment as—a Pneumatic Attrition Mill; Two Truck Dumps; Triple Action Feed Mixer; 
Three Head Drives; Feeder, Scalper and Magnetic Separator; Buckets; Belts, etc. 


* Demand Strong-Scott equipment when you build or remodel. A copy of our Feed 
Mill Equipment Catalog will be sent upon request. 


Everything Jor Every Mill, Elevator 
Dependable a=. Ata Reasonable 
Equipment— he Strong-Scott Co. Pikes 
Minneapolis Minn. Great Falls Mont. 


Wisconsin Representative: FRED H. CHASE, Box 124, Oshkosh, Wis. — Telephone 8187 
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Firms that spend money to build good 
will are less likely to do anything that 
might nullify the effect of their adver- 
tising than firms making no such in- 
vestment. It will pay readers to trade 
with The Feed Bag advertisers. 
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KEEP Your Flour and Feed Stock 
Fresh and Well Balanced at All Times 


@ Our mixed car plan makes this possible 
without delay and without a heavy invest- 
ment on your part. Our lines cover all items 
in popular demand. EXCELSIOR products 
are enthusiastically endorsed wherever used 
because of their excellence of quality. 


PETER PAN FLOUR (Family Short Patent) 
PRIZE MEDAL FLOUR (Bakers Short Patent) 
EMPIRE FLOUR (Standard Patent) 


Excelsior’s 40% Concentrate 


Excelsior’s Egg Mash, Sr.,—also Jr: 18% 
Excelsior’s Growing Mash 18% 
Excelsior’s Starting Mash 18% 
Excelsior’s Pig Meal 18% 
Excelsior’s 16% Dairy Feed (also 20, 24 and 32%) 

Excelsior’s Grain Balancer 32% 
Excelsior’s All Mash Starting and Growing..................... 18% 
Excelsior’s Turkey Growing Mash 22% 
Excelsior’s Turkey Starting Mash 26% 
Excelsior’s Complete Hog Feed 15% 
Excelsior’s Camel Fancy Wheat Feed 16% 


BRAN — STANDARD MIDDLINGS 
@ FLOUR MIDDLINGS—RED DOG 


Excelsior Milling Company 
MINNEAPOLIS, MINN. 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 
Wheat 
Wheat Middlings 
Rye Middlinga 
Malt Sprouts 
@newens Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN AND STOCK EXCHANGE 


MILWAUKEE 


LIVE MILK Pellets 


NEW= DIFFERENT= 


SUCCESS 
GET ACQUAINTED SOON 


Manufactured Exclusively by 


ARCADY FARMS MILLING CO. 


CHICAGO, ILL. 
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Sheena carload of feed that leaves the Security 
Mills of Knoxville, Tennessee has to measure 
up to the high standards which have made these 
feeds so well known and so widely used in the 
Southeast. Continuous testing on their experi- 
mental farm and in the field is carried on to make 
sure that these standards are maintained. 
Security Mills have found that it pays them 
well to insist upon a vitamin concentrate that 
can come through these tests with flying colors. 
That is why they consistently use NOPCO XX. 
Nopco’s record of service to Security Mills is 
typical of the experience feed dealers have had 
with NOPCO Xx. Ever since the importance of 
Vitamins A & D was first established, the feed 


NOPCO XX 


- is a scientific blend of natural 
Vitamin A and D concentrate and 
cod liver oil, standardized by chem- 
ical, mechanical and biological tests. 
If you have not yet availed yourself 
of NOPCO XX, we extend a cordial 
invitation to join the growing ranks 
of NOPCO XX users. Enjoy the 
benefits to be derived from 
NOPCO XX in the form of a con- 
trolled product evolved from con- 
stant research and tests, and proved 
by successful results. Write today | 


LZM/vo 


for further information. 


NATIONAL OIL PRODUCTS CO., INC. 


trade has been depending upon NOPCO XX to 
supply guaranteed amounts of these essential vita- 
mins. In all that time, NOPCO XX has never fallen 
down on the job. It has accurately and scientifi- 
cally supplied the Vitamins A & D needed to help 
make farm feeds bring more profits to feeders. 
And it has consistently helped feed dealers build 
better business. 

Your customers have a right to complete Vita- 
min A & D protection in the feeds they purchase. 
You can supply this protection with a minimum 
of expense and assurance that you are doing the 
right thing when you include NOPCO XX in 
all your feeds. 


CHICAGO—SAN FRANCISCO—BOSTON 
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We have been “Sing Nopco XX in our Poultry feeds 

: Since 1929 because we have found this to be as oe 

Satisfactory & Source of Vitamin p &S any Product oe 

that we have testeg On our ©XPerimenta) farm or have 

Observeg in the field, 
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MILWAUKEE, WISCONSIN 
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DAVID K, STEENBERGH, Managing Editor 
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Steady Advertising, Good Displays 
Built Zig Salit’s Business 


e Issues Snappy Monthly House Organ 


PSTAIRS, downstairs, out on the 

: | spacious driveways, through the big 

warehouse and around the offices of 

the Farmers Supply Co. I walked with 

Zig Salit. He has a splendid plant, a good 

location, an excellent line of merchandise, 

but most of all, a pleasing personality that 
makes one like him from the start. 

Zig Salit has a smile that won’t come 
off. He likes to meet people and people 
like him. Every opportunity this Iowa 
feed dealer gets, he talks with feed buyers 
who call at his store on South East Third 
street, Cedar Rapids, Ia. The size of the 
business makes it impossible for Zig to 
personally serve each customer. On the 
other hand, he does make an attempt to 
personally greet every customer, even 
though he may have just the chance to 
say hello. 

Started During Depression 

It was in 1932, the worst year of the 
depression that this “tall corn state” deal- 
er established his retail feed business in 
Cedar Rapids. He recalls that corn was 
worth 9 cents, or perhaps 10; oats brought 
9 cents; prime hogs brought $2.75 a hun- 
dred while other farm prices were in pro- 
portion. Certainly, one could not say 
farmers were highly prosperous in those 
days. 

From a conservative start in depression 
times, the Farmers Supply Co. has stead- 
ily grown, enlarging buildings, adding 
more and more competent help and draw- 
ing customers from greater distances 
month by month and year by year. Zig 
Salit doesn’t need to apologize to anyone 
for the retail and wholesale business he 
has established in Linn and adjoining 
counties. 

As we stood in front of his store build- 
ing, I asked, “If you had it to do all over 
again, what business would you choose?” 
The question was hardly asked before the 
reply came back, “the feed business.” 

Constantly Seeking Ideas 

The business was not established at 719 
Third street because there happened to be 
an empty lot there. Not by a happen- 
stance but by a close survey of buying 
habits. This street is one of the main 
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thoroughfares. Likewise, it is the main 
artery to the local packing plant. Scores 
of trucks pass this location each night and 
during the early morning hours, hauling 
livestock to the packing plant. Farmers 
with their empty trucks on the return 
trips find it most convenient to stop at 
Zig’s feed store for supplies. 

What this Iowa feed dealer may not 
have known about feed merchandising 
when he started the store in 1932, he has 
since learned through careful study of 
The Feed Bag and other trade publica- 
tions, as well as all available books on 
feeding. 

Recently, I saw one of the advertise- 
ments which he mailed to farmers and 
some of his retail dealers. In this adver- 
tisement, he pointed out the chances farm- 
ers take by feeding unknown and untried 
feeds. This message urged feeders (and 
dealers as well) to buy and thoroughly 
study a copy of Henry & Morrison’s 
“Feeds and Feeding.” To quote, “I, per- 
sonally, believe if every intelligent feeder 
would invest in the book, Henry-Morri- 
son’s ‘Feeds and Feeding’ he would save 
himself a hundred times that amount by 
the saving he would make in not buying 
some of the feeds that smooth-talking 
salesmen are constantly peddling.” 

Here is a dealer who practices what he 
preaches. He is thoroughly familiar with 
the new developments in feeding, new 
feeds, successful methods and thoroughly 
competent to give advice on such subjects, 
due to his constant study of trade papers, 
books, government bulletins and personal 
observations. 

Advertising Builds Business 

Reference has been made to the adver- 
tising done by this Hawkeye state dealer. 
An inspection of the advertising done in- 
dicates a lot of careful planning and orig- 
inality. Here is one dealer who isn’t too 
busy to take time and prepare the kind of 
advertising that feeders read. 

Cedar Rapids is a city of some 70 to 
80,000 people. Naturally, the local news- 
paper has large circulation in that city 


and display advertisements must be un- 
usual to attract attention of feed buyers— 
and pay a return to the dealer. Zig Salit 
has found that classified advertisements 
pay, in lieu of large and costly display ad- 
vertisements. He is a thorough believer in 
the idea that one must constantly keep 
telling his sales story to the feed buying 
public. 

Direct mail advertising is also employed 
and to good advantage. One of the inter- 
esting things he does is to edit and mail 
a little house organ of his own, “Zig’s 
Monthly Visit.” On the front page is a 
picture of two hands clasped in friendly 
greeting. Certainly, that suggestion of a 
handshake is most appropriate when one 
considers the name of the publication it- 
self. Appearing on the front page, also, 
is an illustration depicting the store and 
large warehouse of the Farmers Supply 
Co. with the street address featured, as 
usual. 

The first inside page is headed, “Zig’s 
Page.” It is always interesting and is 
really a letter to customers, reviewing this 
or that timely subject. Sometimes it may 
be the recounting of a customer’s experi- 
ence with Zig’s merchandise, suggestions 
for profits or other worthwhile presenta- 
tion. Jokes, brief reports on the value of 
this or that supplement, reviews of talks 
on feedings and other valuable ideas are 
presented. This dealer makes the publica- 
tion so valuable that it is bound to be 
saved and read by the majority of cus- 
tomers. 

A mailing list of several hundred is 
maintained and kept up to date. As occa- 
sion permits, valuable feeding hints are 
prepared in folder form and mailed to 
these customers. An example of this is 
“Make Your Poultry and Livestock Pay,” 
a 12-page, 2-color folder prepared by Mr. 
Salit. It is an intelligent and .comprehen- 
sive discussion of feed and associated 
products in stock. 

Efficient Operation Pays 

The original building was built by Zig 
Salit for a feed store. It is well located, 
as previously mentioned. Reinforced, 
handy for handling bulky feeds, accessible 
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to railway trackage and good loading 
docks are a few of the advantages the 
building offers. Two driveways with plen- 
ty of parking space for 20 cars and trucks 
make it easy to enter or leave the prem- 


ises. Two or three customers’ trucks or 
cars can load at the store’s dock at one 
time. 

The feeder can step out of his car, hop 
up a couple of steps and be on the load- 
ing dock in a jiffy. But Mr. Salit has 
found that women do not like to climb 
steps to the dock. To make it easy for 
them to enter his establishment, he placed 
a grade door in the corner along the drive. 
It is then only two or three steps to the 
office where feed can be ordered. A small 
waiting room inside the grade door is 
provided with chairs for women. He be- 


lieves the importance of making it easy 
for people to enter a store cannot be over- 
emphasized. 

It was necessary to add more storage 
facilities recently. This occasioned the 
construction of a big warehouse. An esti- 
mate of 500 or 600 tons of storage space 
would not be far off. This warehouse has 
large loading docks along the street where 
trucks may be filled with ease. Being 
located on the railroad tracks, the unload- 
ing of car shipments is not too difficult. 

Mention of the office facilities is cer- 
tainly worth while. A general office is 
maintained as well as a private office. The 
latter has many advantages when it comes 
to talking with salesmen, feed buyers or 
those who wish to talk personally with 
“the boss.” This office is so located as to 


Yet CAUSE NO SET-BACK 
TO GROWING STOCK... 
Ne Drop IN PRODUCTION 


OF LAYING HENS... 


USASBURY'S 
CHARLES CITY: 


Actual tests at Dr. Salsbury’s Re- 
search Farm prove that Rota Caps 
remove many species of worms* from 
poultry. And it’s the verdict of deal- 
ers and poultry raisers all over the 
country that Rota Caps cause no set- 
back—no loss of weight—to growing 
stock . .. and no drop in egg produc- 
tion of laying hens. 


No wonder Rota Caps are the fav- 
orite worm treatment for chickens and 
turkeys. They’re the only worming 
preparation containing Rotamine, a 
new, scientific compound of active 
worm-removing drugs. 


Stock and sell Rota Caps to your 


\ customers this year. Write TODAY 
\ for details of special Rota Cap deal, 


offering extra profits. Dr. Salsbury’s 
Laboratories, Charles City, Iowa. 


*#Rota Caps remove {A) large round 
worms (ascaridia), and these tapeworms, 
heads as well as segments: (B) R. tetragona 
and (C) R. echinobothrida in chickens, 
and (D) M. lucida in turkeys. 


give one a good view of the driveways, 
the loading dock and the front aisle of the 
warehouse. When attendants happen to be 
in some other part of the building, a bell 
buzzer in the manager’s office quickly sum- 
mons them to serve customers. This 
avoids delays which may irritate custom- 
ers. An addressograph with several hun- 
dred names on stencils is kept in this pri- 
vate office. In addition, a mimeograph and 
other up-to-date office equipment are 
found there. As we walked through the 
plant, I noticed feed being sacked. In 
each sack was placed one of the “Make 
Your Poultry and Livestock” folders men- 
tioned previously. Folders furnished by 
manufacturers are used to good advantage 
in similar ways. 

Seldom, if ever, have I met a feed deal- 
er who is a greater believer in the value 
of displays. Of course, Zig Salit has the 
usual good displays in the store and out 
on the loading docks as will be found in 
many other feed stores. He goes a long 
way farther. For instance, he had a dis- 
play window installed along the loading 
dock where it would be seen by all who 
pass by. Heavy plate glass windows were 
arranged in a “bay” shape. Bright strips 
of Neon tubing, in colors, were placed 
along the sides and ends of this glass to 
attract attention. The Neon signs are 
turned on in the evening and left burning 
all night. In this way, scores of feeders 
are reached as they truck their finished 
stock to the nearby packing plant in the 
wee small hours. This display window is 
the brightest spot on the street. 

In the display window one finds season- 
al products featured. In addition, there 
is a list on each end of the display, printed 
in large type, showing the forty or so 
items stocked. Mr. Salit says a customer 
can sit in his car or truck and read the 
entire list. In this way, suggestions are 
made as to additional items that should 
be bought. 

Display posters, cards, wall hangers and 
other advertising material furnished by 
manufacturers are placed in prominent 
locations just inside the doors. It is ap- 
parent that no advertising material is 
wasted in this feed merchandiser’s place 
of business. The account of good mer- 
chandising ideas employed at the Farmers 
Supply Co. might easily fill many pages. 
Sufficient it is to say that sales of a highly 
satisfactory nature are following in the 
wake of the outstanding merchandising 
done by this Iowa organization. What- 
ever success he has enjoyed, one must 
agree that Zig Salit is certainly entitled 
to it. He is building a business which is 
a credit to his community and himself. 


FOR FEED STORAGE 

Transit Warehouse Corp., headed by 
Fred K. Zinn, A. K. Zinn Co., Battle 
Creek, Mich., has purchased the build- 
ings and property of the Advance Rumley 
Corp., Battle Creek, and will utilize them 
principally for the storage of feed in tran- 
sit. The Transit Warehouse Corp. was 
formed in September, 1929, to conduct a 
general warehouse business between Bat- 
tle Creek and Chicago, chiefly for the 
storage of feeds. Mr. Zinn, the president 
of the firm, operates a successful whole- 
sale and retail feed business. 
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New National Feed Week Poster 


Ready for Distribution 


e Nationwide Publicity Gets Under Way 


HE poster which will flash the mes- 

sage of National Feed Week, Octo- 

ber 17 to 22, in all parts of the 
country has been selected by unanimous 
vote of the judges and will be ready for 
distribution to the trade within a few 
weeks. 

Sponsored for the second consecutive 
year by The Feed Bag, this annual cele- 
bration will enlist the cooperation of all 
branches of the industry for the purpose 
of emphasizing the slogan “Better Feed- 
ing Brings Bigger Profits”, and to impress 
upon farmers the importance of the feed 
man to agriculture. 

Kane Wins Poster Contest 

The winning poster which is reproduced 
herewith was submitted by Frank S. Kane, 
son-in-law of Harry Peterson who is in 
charge of barley purchases and sales of 
malt sprouts and brewers grains for the 
Jos. Schlitz Brewing Co., Milwaukee. He 
receives $50.00 in cash. Ray Maas of 
Milwaukee, who designed last year’s pos- 
ter, was awarded second place, while the 
idea entered by Mack Rapp, sales pro- 
motion department, Jacobs Bros. Co., 
Brooklyn, N. Y., was considered third best 
by the judges. 

Those whose sketches received honor- 
able mention included Howard F. Somer, 
assistant art director, Howard Swink Ad- 
vertising agency, Marion, Ohio, and How- 
ard Henry, art director of the same firm; 
Miss Lillian Handelsman, advertising de- 
partment, Jacob Bros. Co., Brooklyn, N. 
Y.; Ross Beirne, Fond du Lac, Wis.; Mrs. 
Robert Newsome, wife of the proprietor 
of the Newsome Commission Co., Minne- 
apolis, and Ronald Hoskin, advertising 
department, Kasco Mills, Inc., Toledo, 
Ohio. 

Three-Color Effect 

Judges who selected the poster entered 
in the contest conducted by The Feed Bag 
were Ralph M. Field, president, Ameri- 
can Feed Manufacturers association, Chi- 
cago; Glenn Snyder, manager, radio sta- 
tion WLS, Chicago, and David K. Steen- 
bergh, managing editor of The Feed Bag. 
The design shown herewith in only one 
color will be printed in blue, orange-red 
and brown and will be 18x24 inches in 
size. Coincident with the issuing of the 
poster there will be made available to the 
trade at cost large quantities of stickers 
in the same colors which can be attached 
to outgoing mail and other literature dis- 
tributed by the industry. Prices and other 
information may be obtained by writing 
National Feed Week Headquarters, 741 
N. Milwaukee street, Milwaukee, Wis. 

The Feed Bag staff, after months of 
planning and preparation, is ready to 
release a barrage of publicity, advertising 
helps, program suggestions and other mat- 
erial that will enable retail feed dealers to 
profit by the increased interest in better 
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also rolling off the presses. 


Here is the new National Feed Week poster which will be printed in attractive colors 
and will soon be ready for distribution. Stickers, showing the poster in miniature, are 


feeds which the celebration is expected to 
create among rural customers. Daily 
newspapers, trade magazines, and the 
farm press have promised their cooper- 
ation and a vast network of radio stations 
will devote time on the air to the event. 

Assurance has been given by WLS Chi- 
cago, that it will cooperate fully to spread 
the message of National Feed Week. 
David K. Steenbergh of The Feed Bag 
was heard over this station last year in a 
10 minute talk during the Dinner Bell 
hour featured for farm folks and arrange- 
ments are again under way for a similar 
talk by some one well known in agricul- 
tural circles. 

WMAQ, Chicago, and 72 affliated. sta- 
tions of the National Broadcasting Co., 
have arranged to schedule spot announce- 


ments every day during National Feed. 


Week. These will be heard during the 
National Farm and Home hour. 

An added advertising service will be 
made available to retail feed dealers this 
year through the cooperation of the 
Meyer-Both Co. and the Western News- 
paper Union, Chicago. Both of these firms 
furnish mats to thousands of weekly and 
daily newspapers in all sections of the 
country. Meyer-Both Co. is planning to 
include a series of advertising layouts, 
along with a reproduction of the National 
Feed Week poster in its October service. 
Feed dealers can get these illustrations to 
use in connection with their advertising 
by contacting their local newspaper editor. 

Western Newspaper Union is also plan- 
ning to furnish its thousands of subscrib- 
ers with a suitable feature story on Na- 

(Continued on Page Nineteen) 
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Every man can depend upon that 
which is proven... 


Buy quality and save on quantity... 


A product is only as reliable as its 
manufacturer ... 


Here are three good business axioms to follow 
whether you buy suspenders or cod liver oil. If 
it's cod liver oil ... GORTONS “GP” fulfills all 
three with plenty to spare! 


“GP” assures the feed dealer and poultryman 
complete protection because it’s a fortified cod 
liver oil containing a minimum of 400 A. 0. A.C. 
chick units of Vitamin D and U.S. P. Units 
of Vitamin A in every gram! 


The use of GP” will assure growth promotion 
and disease resistance and both you and your 
customers will have greater confidence in your 
mashes. 


Buy Gorton’s GP” ... make your feeds 
VITAMIN PROTECTIVE! 


We are fully equipped to do a complete feed jobbing 
business and solicit your inquiries by letter or wire. 


MILL FEEDS - LINSEED OIL MEAL - COTTON SEED MEAL 
SOY BEAN MEAL 


WE ARE ALSO HEADQUARTERS FOR BEET PULP 


JOBBING DIVISION 


OF FARM SERVICE COMPANY 
DIVISION OF GENERAL MILLS, INC. 
407 So. Fourth St. Main 8317 


Minneapolis, Minn. 


Feed Advertising Men 
Know Their Cows 


That advertising men in the feed indus- 
try know their dairy cows was recently 
demonstrated by the results of an annual 
judging contest conducted by Hoard’s 
Dairyman, Fort Atkinson, Wis. 

Third place winners were Ray W. Wil- 
son, National Cottonseed Products asso- 
ciation, Dallas, Tex.; I. E. Bowen, Allied 
Mills, Inc., Fort Wayne, Ind., and J. E. 
Robas, American Agricultural Chemical 
Co., New York, N. Y. John L. Richard- 
son also of Allied Mills, Inc., won fourth 
prize, while H. T. Walden, Corn Products 
Refining Co., New York, N. Y., was 
awarded honorable mention. 

Those participating were required to 
select the best animals in each breed 
from a series of photographs prepared and 
submitted by Hoard’s Dairyman. Winners 
will receive prize metal plaques for their 
skill in determining the types of animals 
best suited for dairy purposes. 


Fire Hazards Greatest 
During Summer 


Causes which make July and August the 
months of the year in which most fires 
occur in feed mills and elevators are pre- 
ventable, according to the Mutual Fire 
Prevention Bureau, Chicago, Ill., which 
is conducting a special campaign to dimin- 
ish this upward curve in losses. Extreme 
drought, electrical disturbances and high 
point of operation are listed as some of 
the contributing factors. 

Owners and workers are asked to co- 
operate in the fire prevention campaign 
during these months and to observe pre- 
cautions listed by the bureau in its bul- 
letins and advertising. Posters and other 
literature may be obtained free by writing 
the bureau at 400 West Madison street, 
Chicago. 


MICHIGAN 


East Jordan Cooperative Co., East Jor- 
dan, has installed a new feed mixer and 
is considering the installation of a new 
hammer mill. 

Chatfield Milling Co. elevator, Munger, 
has installed a new hammer mill. 

Boone City Cooperative Co. whose 
main plant was recently destroyed by 
fire has converted another of its ware- 
houses into a feed mill and installed new 
machinery. Floyd Schneider has been 
appointed manager. 

A. J. Downing has purchased a build- 
ing at East Gilead and is remodeling it 
into a feed mill. 

Edward O. Harris, Harris Milling Co., 
Mt. Pleasant, has purchased the Alma 
Roller Mills plant, Alma, from the Cen- 
tral Farmers Elevator Co. and is re- 
modeling it to increase storage capacity 
for grain and to operate a feed grinding 
and mixing department. 

Pigeon Cooperative Elevator & Milling 
Co., Pigeon, is remodeling its building in- 
to a modern feed grinding and handling 
plant. 

Richard Hoerline is constructing a mod- 
ern elevator and feed mill at Richville. 
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Editorial Comment 


ETHICS FOR ALL Sometimes we feel that we would be justified in 
IN THE TRADE establishing a “grief” or complaint department in the 
offices of The Feed Bag. True it is that we are obliged 


to listen to a great many “squawks” from all classes in the industry — manu- 
facturers, jobbers and dealers. 


The most indignant are the dealers who have been “abused” by some 
wholesalers. They complain of direct selling, inferior deliveries, failure to 
make shipment and one hundred and one other grievances. 


They bellow long and loudly about how they have been “cheated” or “mis- 
treated” and they seem to believe that one of our functions as an editor is to 
publicly chastise the alleged offenders despite the fact that we may know 
nothing about the “two sides to every story”. 


We do not agree that it is our duty and it certainly was never our intention 
to serve as an industrial trial court for the feed trade. We do not have the 
inclination or the facilities but when we do occasionally check a complaint we 
usually find that the trouble is due either to misunderstanding or a price trade 
with an unknown and unreliable wholesaler. 


Some of the saddest complaints we receive are those involving dealers and 
dealer-manufacturers. Too frequently we find that the dealers who complain 
the most bitterly when they are unable to obtain delivery on a favorable 
purchase are habitually known never to accept shipment of any feed in which 
they have a market loss. Some of the dealers who squawk the loudest about 
direct selling by wholesalers are, themselves, continually reaching out into the 
territory of neighbor dealers and cutting prices or establishing sub-dealers of 
nuisance ranking. Complaints of inferior shipments, too, often come from 
dealers who, at the same time, are offering mislabeled seeds and substandard 
feeds to their own farmer customers. 


The wholesalers, most generally, have cleaned house and fair-minded dealers 
who trade with firms they know have little or no trouble. Practically nothing 


has been done, on the other hand, to separate the wheat from the chaff among 
the dealers. 


Now, however, the Central Retail Feed association announces to the world 
that ethical responsibility is part of the obligation assumed by all its members. 
The by-laws of this association were amended by unanimous vote at a recent 
convention so that the board of directors may now cancel any membership for 
wilful unethical business conduct or violation of trade practices generally 
recognized and accepted by the industry. 


The emblem of membership in the Central Retail Feed association is a badge 
to be proudly displayed by any feed dealer. 


THE FEED BAG — JULY, 1938 


elle 


[ 
' é 
i 
* 
é 
| 
j 
‘ 
‘ 
| 
‘ 


LAW OF AVERAGES 
Excited Father: “Quick, tell me, is it 
a boy?” 
Nurse: “Well, the one in the middle 


i 
SIGNS OF THE TIMES 
Policeman: “Take it easy. Didn’t you 
see that sign—‘Slow Down Here‘?” 
Salesman: “Yes, officer, but I thought 
it was describing business in this town.” 
*x* * 


Home is where you can scratch any 
place that itches. 
+ 
WANTED RESULTS 
He: “When is your birthday?” 
She: “When does your company pay its 
bonus?” 


RACKED 


KORN 


@ CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


REAL CONSOLING 
Smithers: “That man is the biggest fool 
in the world.” 
Wife: “Henry, Henry, you’re forgetting 
yourself.” 


Ain’t nature grand? She always gives 
folks the sort of voice that their own 
ears enjoy hearing. 


AN: 


Quaker Feeds Make Money for You 
and Your Customers 


Don’t let the farmers of your area lose milk profits just because pastures have 
become dry and lacking in milk making proteins. Sell them Quaker Dairy 
Ration—to suit their needs. Some will need 16% protein content, some 20% 
and some 24%—depending upon the condition of their pastures. 


@ Quaker Dairy Rations— 16%, 20% or 24% —supply the additional proteins 
that the milking herd requires. These are uniform dependable quality feeds 
carrying added iodine, minerals and molasses. 


@ And for dry stock, horses. sheep. feeder cattle. growing heifers, and hogs— 
sell them the great carbohydrate feed—Sugared Schumacher Feed. Famous 


for many years this feed supplies the important minerals, vitamins, proteins 


\ 


and carbohydrates needed to build strong 
frames and maintain animals in finest con- 
dition on a profitable basis. 


@ Push Quaker Live Stock Feeds. They 


ers. Write today to 


THE QUAKER OATS COMPANY 
Dept.32-G, 41 W. Jackson Blvd.,CHICAGO, U.S.A, 


make money for you and for your custom- . 


WE HOPE SO 
Dealer: “I put on my old suit this 
morning and in one pocket found a big 
roll of bills about which I had entirely 
forgotten.” 
Wife: “Were any of them receipted?” 


SMART ALECK 
Feed Dealer: “I can tell you the exact 
score of the game before it starts.” 
Salesman: “What is it?” 
Feed Dealer: “Nothing to nothing— 
before it starts.” 
*x* * * 


THE GREAT LOVER 

Gently he pushed her quivering shoul- 
ders back against the chair. She raised 
beseeching eyes in which faint hope and 
fear were struggling. From her parted 
lips the breath came in short, wrenching 
gasps. Reassuringly he smiled at her. 
Bzzzzz went the dentist’s drill. 


GENTLE HINT 

Dealer: “What makes you think the 
man next door doesn’t like your drum 
playing?” 

Dealer’s Son: “He gave me a knife and 
then he asked me if I knew what was 
inside the drum.” 

* * * 


TOUGH PLACE 
Jones: “Why did you call that fellow 
Horo? I thought his name was Horowitz.” 
Brown: “It was, but he lived in a tough 
neighborhood and they scared the witz 


out of him.” 
*x* * * 


“SOUND” INVESTMENT 

Salesman: “Do you ever hear any more 
about the money you lent the people next 
door?” 

Dealer: I should say so! They bought 
a radio with it.” 

* 
JUST A TEA PARTY 

Bill: “What did you think of the big 
fight last night, Joe?” 

Joe: “Fight? If the missus and me had 
put on a show like that on Saturday night 
the kids would have booed us.” 

Some people can’t explain anything 

unless they diagram it on a table cloth. 
CLING’S THE THING 

Myrtle: “Did you say your husband 
was fond of those clinging gowns?” 

Martha: “Yeah, he likes one to cling 
to me for about two years.” 

* * 
CASE DISMISSED 

Citizen: “I couldn’t serve as a juror, 
judge. One look at that fellow convinces 
me he is guilty.” 

Judge: “Sh-h-h! That’s the district at- 
torney.” 
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Merrigan Celebrates 25th Year 


In Retail Feed Business 


E. MERRIGAN recently observed 
J: his 25th year as a feed dealer at 

Valley Junction, Ia. In those years 
he had many opportunities to see the in- 
side workings of other lines of business. 
Now, as he is starting his second quarter- 
century in the feed business he still thinks 
it a pretty good line of merchandising. 

“There’s a lot of fun in this business,” 
he says. “It’s hard work and all that but 
it does give one an opportunity to get 
acquainted with farmers and feeders. Aft- 
er all, they are a pretty nice class of 
people to do business with, all things taken 
into consideration.” 

Like many other retail feed stores, the 
Merrigan establishment is located on a 
good corner just a short distance from the 
main business street of the town. There 
are several loading doors both in the yard 
and along the street. 

Selling a Real Job 

In reviewing his years of serving feed- 
ers, Mr. Merrigan recalls some interesting 
happenings. He speaks of the time he sold 
tankage to a farmer who had just sold his 
hogs at two and a half cents a pound while 
tankage prices were high. Under such con- 
ditions, a feed dealer must do a real sell- 
ing job to keep his trade satisfied, he 
remarked. 

Mr. Merrigan is in agreement with the 
policy of the late F. W. Woolworth, 
founder of the 5 and 10 store chain. It 
was the Woolworth idea that a merchant 
should “cut his losses and let his profits 
run.” Mr. Merrigan puts it a different 
way. He thinks a feed dealer should en- 
courage farmers to feed rations which will 
enable them to market hogs and other 
livestock before the seasonal declines. 
Market observers point out that hog mar- 
kets usually slump off in the late fall. 
Sometimes this slump varies a bit as to 
time but it invariably comes in the late 
fall when large shipments of hogs are sent 
to Chicago. The feeders who can put their 
hogs on the market two weeks or even six 
weeks ahead of the big rush, say along in 
September, usually realize a better price 
than would otherwise be possible. This 
beating-the-slump is made possible quite 
largely through intelligent feeding. 

Mr. Merrigan feels that a farmer, feed 
dealer or other individual should make a 
profit of reasonable size and not wait for 
“tops.” He says he urges his feeder friends 
to sell when prices are good, while the 
market is still going up if their livestock is 
in marketable condition. 

Gives Marketing Advice 

He reasons that the chances of a market 
sliding off are generally better than that 
the market will go up. In other words, a 
feeder can sell his hogs on a rising market, 
(and rising markets have a way of going 
up only a few points at a time) while a 
falling market often drops rapidly. 
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e Relates Many Interesting Experiences 


It has been his observation that few 
feeders ever get the top price although 
many really take losses by waiting for 
higher prices. It is good business, he feels, 
to take reasonable profits and not hope to 
get top prices year in and year out as so 
many optimistic feeders are constantly 
trying to do. 

Follows the Market 

“T believe in following the markets,” 
he says. “If tankage goes up in price, I 
think the feed dealer should raise his 
prices accordingly. On the other hand, 
when tankage prices slump off, I think a 
dealer should reduce his prices according- 
ly.” 

He feels that a dealer should follow 
such practices, regardless of how much or 
how little stock he has on hand. Natural- 
ly, Mr. Merrigan is just as much interest- 
ed in making a profit on every sale as any 
other dealer but he has definite ideas 
about the value of holding friendship and 
trade through good business practices. 

Mr. Merrigan recalls his early days on 
the farm when he discussed feeding with 
his employer, a feeder for whom he had a 


high regard. This feeder expressed the be- 
lief on many occasions that a man makes 
the most money by selling when he can 
make a fair profit—when the other fellow 
is in a buying mood and willing to pay 
a fair price. 
Stuck to His Guns 

This Iowa feed dealer has practiced 
what he preaches. He has stuck to the 
feed business through boom days and de- 
pressions. During the past quarter of a 
century, he saw some men come to Valley 
Junction and prosper in the automobile 
business which became mighty important. 
Others entered the specialty selling busi- 
ness with apparent success in merchan- 
dising electric refrigerators, radios and 
household specialties. During some of 
those years, he saw the feed business slow 
up. He saw feeders burn corn for fuel 
because it was worth so little. Hogs sold 
at $2.50 a hundred. Farmers sought to 
market livestock and livestock products 
feeding only what they had on the farm. 
Despite such adverse conditions, J. E. 
Merrigan stayed in the retail feed business 
at Valley Junction. 


Swinging on the Barnyard Gate 


“You can honk until doom’s day, but she won’t budge until I milk her.” 
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LEAVES FOR COAST 


Frank B. Bell, secretary, W. M. Bell 
Grain Co., Milwaukee, popular member of 
the Milwaukee Grain & Stock Exchange, 
is transferring his residence to Beverly 
Hills, Cal., where he will serve as Pacific 
Coast representative for the firm. Mr. 
Bell has been engaged in the grain busi- 
ness in Milwaukee for the past 26 years 
and often recalls the days he visited hun- 
dreds of shippers with horse and buggy, 
later riding on way-freights from town to 
town. He served in the first Illinois in- 
fantry during the Cuban campaign of the 
Spanish American war. His early business 
training, before entering the grain trade 
was obtained in travelling for the Mil- 
waukee Road as freight and passenger 
agent. 


Ohic Convention Glimpses 


Present at both the Ohio and Indiana 
gatherings was O. W. Meyer, sales man- 
ager for the Ohio Alfalfa Co. The firm 
has operated since May 10 and carries on 
activities in Indiana, Michigan and Ohio 
and all points East throughout the New 
England states. Offices are in Napoleon, 
Ohio, and a new dehydrating plant is be- 
ing operated at Deshler in the same state. 

* * 

Sam Golden, Amburgo Corp.. Phila- 
delphia, attracted a great deal of atten- 
tion with his display. It featured “Grand- 
ma Naugh” a white rat used in experimen- 


THEYRE WEADING 
DOWN THE HOME 


STRETCH! 


Push Sterling Pig and Hog Balancer 
for a Fast, Thrifty, Profitable Finish! 


From now on, farmers will feed with their eye on the early markets. 
Stock Sterling Pig and Hog Balancer. Sell them a supplement that will 
save time, save corn, bring their pigs to market earlier when pork 
prices are higher. Available with or without cod liver oil, Sterling Pig 
and Hog Balancer has the proteins, minerals and vitamins that will 
finish pigs off in a hurry, developing strong bones, husky frames and 
firm, lean pork. Push Sterling Pig and Hog Balancer to make more 
profit for your farmers—to make more profits for yourself! 


TUNE TO WCCO DAILY 
Monday through Saturday — 7 A.M. 


NORTHRUP, KING CO. 


Minneapolis, 


DEPEN 
SINCE 1884 


Minnesota 
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tal research. Mr. Golden conducted a 
guessing contest as to how many litters 
“Granny” has had. To date her offspring 
number 58. Dr. Albert Pacini, Archer- 
Daniels-Midland Co., came down from 
Minneapolis to attend the meeting and 
assist Mr. Golden at his booth. 
* * * 

George B. Wood, Wood Grain Co.. 
Buffalo, N. Y., attended both the Indiana 
and Ohio meetings. Mr. Wood is a form- 
er past president of the Buffalo Corn 
Exchange. 

Gus Holland, president, Holland Mills, 
Inc., Piqua, Ohio, led a delegation of his 
boys to the convention and then proceed- 
ed to set the musical pace for the ren- 
dition of old song favorites at the annual 
banquet. 

* * * 

Gov. Davey of Ohio had an urgent call 
the first evening of the convention from 
a prominent member of the feed industry 
whose name will not be mentioned here. 
The gentleman could not get the prompt 
service he desired from the hotel in pro- 
viding additional liquid refreshments for 
his guests and resorted to telephoning 
Ohio’s chief executive. Unfortunately the 
governor was busy. 

Mrs. W. W. Cummings, wife of the 
secretary-treasurer of the Ohio associa- 
tion, tried to pet Amburgo’s “Grandma 
Naugh” and was nipped in the finger. 
Mr. Golden administered first aid. 

*x* * 

Morton Salt Co. had a fine display and 
featured its heat relief tablets. These 
concentrated salt pills are taken by work- 
men who perspire excessively and are 
claimed to give them new freshness due 
to replenishment of the salt in the body. 
@ E.R. RISING & SON, Algona, Ia., is 
constructing a new 12,000 bushel elevator. 
A feed mill has also been installed by the 
firm and is now in operation. 


@ CORN BELT SUPPLY CO., Inc., has 
been organized at Sioux City, Ia., to deal 
in hay, grain, feed seed, dairy products, 
packinghouse products, and agricultural 
equipment. Russell C. Jensen, Sioux City, 
is president, W. Miles Waller, vice presi- 
dent, and A. W. Johnson, secretary and 
treasurer. 


NEW SALES DIRECTOR 

F. E. LaShelle, Jr., has been appointed 
director of sales for the Larrowe Milling 
Co., Detroit, by Searle Mowat, president. 
Mr. LaShelle is also in charge of commer- 
cial feed sales service for General Mills, 
Inc. He joined the Larrowe staff in Sep- 
tember 1937. As director of sales he will 
be assisted by Ray W. Senusky, sales 
manager, and Norman E. Dewes, assistant 
sales manager. Mr. LaShelle, in addition, 
will cooperate in determining the sales 
policies of all feed manufacturing units 
of General Mills, Inc. 
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Dealers Decry Truck Competition 


At Indiana Convention 
e Mid-Summer Meeting Attracts Crowd of 250 


friends of the Indiana Grain Deal- 

ers association were attracted to 
the annual mid-summer convention of that 
organization at Lake Wawasee, Ind., June 
20 and 21. With headquarters at the Sar- 
gent hotel, those in attendance spent two 
delightful days participating in the fine 
program planned by Fred Sale, secretary 
of the association. 

Crop forecasting, the grain trucking 
problem, federal crop insurance and col- 
lection problems were among the leading 
topics discussed at the two-day gathering. 
After president C. C. Barnes, Winchester, 
had called the first day’s session to order, 
Mrs. E. H. Miller, Shields and Co., Chi- 
cago, spoke on the methods of forecasting 
crop yields. 

Crop Forecasting Discussed 

Mrs. Miller said that there are many 
factors which enter into any forecast. 
Among these are long periods of drought, 
plant diseases and black rust infestation. 

“Many persons are deceived by black 
rust on wheat,” Mrs. Miller said. “Black 
rust is red in color in its early stages and 
is often disregarded. It congeals the sap 
after the stem has been penetrated and 
not until then does it turn black. 

“Another factor which makes it difficult 
to forecast a crop is the damage which 
often results from freezing. This is never 
apparent until after the crop has been 
harvested. The southwest has been affect- 
ed by the freeze and as a result the wheat 
yield from that section will be less and of 
light test.” 

Mrs. Miller also cited the present farm 
bill as a factor in any forecast and main- 
tained that under the present law even 
the farmer does not know what his wheat 
crop will be. At any time he may receive 
orders to plow under part of his acreage. 

Ray Bowden, executive vice-president, 
Grain & Feed Dealers National associa- 
tion, hurried to Wawasee from Washing- 
ton, D. C., to substitute for Otto Bast, 
president of the group. 

Mr. Bowden called attention to the new 
wage and hours bill and pointed out that 
through the association an exemption from 
the provisions had been obtained for 
grain dealers by means of an amendment 
introduced by representative Fred Bier- 
mann of Iowa. He cautioned, however, 
that child labor is still taboo. 

E. F. Marchino, assistant counsel, gross 
income tax division of the state of Indi- 
ana, followed Mr. Bowden on the rostrum 
and explained the requirements of inter- 
state shipments and advised the dealers 
what to do regarding tax refunds. 

President Barnes then opened the meet- 
ing to a discussion of the grain trucking 
problem. It was brought out that several 
firms in northern Indiana had been solic- 
iting grain from farmers and trucking it 


Mi ‘rie than 250 members, wives and 
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Bingo and golf were the chief attractions at the Indi con 


women enjoying punch during an intermission. 


At the left are a group of 


Willard Hart, in the center, checks the golf scores 


and at the right are shown a group of lucky prize winners. 


directly to the Chicago market. Several 
members maintained that this practice has 
almost put several elevators out of busi- 
ness. 

The problem was placed before the Chi- 
cago Board of Trade several weeks ago 
and James Cochrane, a member of the 
committee of three which discussed the 
matter, reported on the committee find- 
ings. 

Mr. Cochrane declared that his com- 
mittee was heartily appreciative of the 
trouble being caused by grain trucking 
but reported that the Board of Trade 
could do nothing about it. He explained 
that the elevator operators could do most 
to correct the situation by refusing to 
deal with any individuals who purchased 
grain from truckers. 

The afternoon of the first day was giv- 
en over to a golf tournament and a bingo 
party on the hotel lawn. A banquet and 
dance followed in the evening. 

Talks on Crop Insurance 

The second day’s session also produced 
an interesting program. Featured speaker 
was Roy M. Green, manager, Federal 
Crop Insurance Corp., Washington, D. C. 
He traced the crop insurance back as far 
as the days of Benjamin Franklin who 


@ LOUIS BANDOW, Anston, Wis., has 
completed the construction of a new of- 
fice. He has furnished uniforms for the 
local 4-H club baseball team, leading nine 
in the league, and is backing the group 
100 per cent. His son, Bud, is pitcher. 


@ ROBERT McKERCHER, son of D. 
W. McKercher, McKercher Milling Co., 
Wisconsin Rapids, Wis., was married re- 
cently and is spending a honeymoon in 
Canada. 


@ M. E. SHURTLEFF, the Shurtleff Co., 
Elgin, Ill., recently underwent an appen- 
dicitis operation. He is rapidly recovering. 


@ SIEBOLD MILLS, Mishicot, Wis., has 
remodeled its office building. 


was supposed to have been the first to 
think of the idea. Mr. Green said that 
the program made it possible for the farm- 
er to meet his crop risks on the install- 
ment plan rather than in one lump sum. 
He told of experiments of private com- 
panies to write wheat insurance in 1920 
and 1921. They lost money, Mr. Green 
indicated, but due principally to the fact 
that they insured both the price and the 
yield. 

Under the government plan, Mr. Green 
pointed out, the crop is insured in terms 
of bushels of wheat, not by price. The 
farmer pays his premium in bushels and 
also receives his loss payment in bushels. 
If his loss is a thousand bushels, he will 
receive the amount equal to the value of 
that number of bushels of wheat in terms 
of the current market price. 

The government is insuring for only 
50 and 75 per cent and not 100 per cent, 
Mr. Green said. This is to keep the 
farmer from becoming careless about his 
yield. 

Other speakers at the final session 
were Freeman Bradford, traffic manager 
for the Indianapolis Board of Trade, and 
G. C. Klippel, credit manager, Van Camp 
Hardware & Iron Co., Indianapolis. 


@ L. A. WILLIAMS, 2709 N. Farwell 
avenue, Milwaukee, has been chosen vice 
president in charge of sales for Wisconsin 
and Minnesota by the Dawe’s Vitamelk 
Co., Chicago. He has been a feed sales- 
man for the past 20 years and is well 
known throughout the territory. 

@ F. R. HOULTON whose father oper- 
ates the Houlton Grain Co., Denver, Colo., 
spent several days in Milwaukee visiting 
his uncle, Carl Houlton, LaBudde Feed & 
Grain Co. Accompanying him was Louis 
Hart whose father is also in the grain 
business at Greeley, Colo. The boys stop- 
ped at the Minneapolis, Duluth, Omaha, 
Milwaukee, and Chicago Grain exchanges 
on their tour of the country and returned 
via the Black Hills. ; 
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@ CENTRAL WISCONSIN SEED Co., 
Waupaca, Wis., is erecting a new feed 
and seed warehouse. The building will be 
60 feet long and 58 feet wide. 

@ E. J. TIEDEMAN, E. H. Tiedeman 
Grain Co., Fonda, Ia., and his bride, the 
former Rose Mullen, stopped at Milwau- 
kee, Wis., recently while on their honey- 
moon trip. 
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@ PLANK’S FEED STORE, English, 
Ta., has installed a new feed mixer in an- 
ticipation of a good season. F. Plank is 
the proprietor. 


@ W. T. SIMONDS has completed con- 
struction of a large, new warehouse at 
Vergennes, Vt. 


Vudiana Convention Cidelights 


The grain trucking problem came up 
for discussion at each session. Grain truck- 
ing, especially in northern Indiana into 
the Chicago market, has become a serious 
problem which is threatening to force ele- 
vator operators to resort to similar meth- 
ods in order to keep in the black. 

* * * 


Mrs. E. H. Miller, Shields & Co., Chi- 
cago, who spoke on crop forecasting made 
a rush trip from Kansas to attend the 
sessions. She received a memo that she 
was expected to speak at Lake Wawasee 


30 DAYS FROM NOW! 


ODAY IT’S A SECRET ... but 30 days from now the 

term M.M.T’s is going to be a buying code in the feed 
business. As a retail feed merchant, you will want to be in 
on it right from the beginning. - - » You’ll want the business 
advantages of its customer pull. You'll want to share in 
the extra business and added profit. You'll want to have 
the business edge on competition by being able to say to 
your customers, “We've got it.” +» » Call in the Purina Man 
in your territory and get set for the business progress that 
is sure to come through this new feed advancement that 
Purina Research will announce 30 days from now! 


PURINA MILLS 


923 Checkerboard Square 


e St. Louis, Missouri 
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several weeks back, but forgot about it 
until the Friday before the convention 
and then had to make a non-stop trip 
over, 


When Ray Bowden of the Grain & 
Feed Dealers National association spoke 
he paid high tribute to the integrity of 
Indiana grain men when he related an 
incident which happened to Mrs. Miller. 
When she retired the first night of the 
convention the door of her room acci- 
dently became locked from the outside. 
In the morning she opened the transom 
and attempted to attract a grain man to 
toss him the key to open the door. “Say, 
Mr. Grain Man,” she pleaded to several, 
“open the door for me.” But the grain 
men hurried past. Mrs. Miller finally had 
to get a boy to come to her rescue. 

* * 


Prizes were in great abundance at the 
bingo game held the first afternoon. About 
100 persons participated, sitting through 
a hot sun in an attempt to win. Cherry 
punch was served between games. 


L. A. Garner, Lawrenceburg Roller 
Mills, Lawrenceburg, Ind., proved himself 
the best fisherman at the convention. He 
snared three fine bass Saturday night and 
arose early every morning during his stay 
to repeat his luck. 


Larry Fitzgerald, son of Ed Fitzgerald, 
Early & Daniel Co., Cincinnati, Ohio, hits 
a long golf ball with the power behind 
his more than six feet. He toured the 
Maxwelton course in 81 but finished only 
second. Papa Fitzgerald had a 96, which 
was plenty satisfactory. 


Many of those present including Bob 
Crawford, Oyster Shell Products Co., St. 
Louis, used the Indiana gathering as a 
stopping place before attending the meet- 
ing in Columbus the following week. 

* * * 


The International Agricultural Chemical 
Corp., Cincinnati, Ohio, was well repre- 
sented with a delegation headed by John 
D. Zigler. 
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@ ANTIGO FLOUR & FEED CO., An- 
tigo, Wis., sustained a loss of $1800 on 
June 12 when fire gutted one of its ware- 
houses destroying large quantities of oys- 
ter shell and other merchandise. 


@ ALFRED TAPPEN, owner of the 
Scranton Flour & Grain Co., Scranton, 
Pa., recently broke his leg in three places 
as the result of a fall. 

@ W. M. ANDERSON, widely known in 
the feed industry, has been appointed 
Pennsylvania, Maryland, Delaware and 
southern New Jersey representative for 
White Laboratories, Inc., Newark, N. J., 
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Hundred Years in Milling Business 


Reeord of Illinois Firm 


e Old Documents Reveal Interesting History 


NE hundred years in the milling 

business seems a long time. Any 

concern operating continuously for 
a century should have many interesting 
stories hidden away among the dusty files 
covering business done in the years before 
the Civil War when all long distance ship- 
ments moved by river. This is particularly 
true in the case of the H. C. Cole Milling 
Co., Chester, Ill. During 1939 the hun- 
dredth anniversary of the founding of this 
milling business by Nathan Cole will be 
celebrated. 

There is nothing about the appearance 
of the modern structure housing the mill 
to indicate to the casual observer that here 
stands one of the landmarks linking the 
present with that picturesque life along 
the Mississippi a century ago. There is 
nothing to say that here is a business 
which has fought for and maintained its 
existence through the years meeting vast 
changes in transportation, tremendous 
shifts in farming conditions and all the 
fundamental changes in the whole social 
order. Through three generations flour has 
been milled and sold over an ever larger 
area to an increasing number of custom- 
ers. The success with which the manage- 
ment of the company has met these prob- 
lems is reflected in the great buildings now 
standing on the site of the original mill. 

Sensed Farm Possibilities 

At the time Nathan Cole came west to 
St. Louis, then little more than a military 
post, he must have sensed the great pos- 
sibilities in the wild country lying to the 
southward along the river. Certainly Mrs. 
Cole must have visioned a future sufficient 
to make worthwhile the perilous trip west- 
ward to the wildernesses of Illinois. Today 
that long tedious journey from New York 
along the Alleghany and Ohio rivers to 
Shawneetown coupled with the arduous 
trip by ox-cart to St. Louis would dampen 
the enthusiasm of most travelers. 

After a few years in the outfitting busi- 
ness Mr. Cole moved down the Mississippi 
to Chester where he acquired a large tract 
of the heavily timbered land. Naturally 
he was attracted to the production of lum- 
ber which was much in demand. After the 
saw mill was set up he soon found that 
there was a demand for grinding corn to 
supply the meal, then a staple article of 
food among the settlers. So it was that 
mill stones were installed in the saw mill 
and the story of the Cole Milling Co. was 
begun in 1837. The increasing demand for 
meal taxed the capacity of the mill and 
also gave the owner a glimpse of the great 
possibilities in milling of flour which he 
felt was sure to come. Transportation, 
with the river at the mill door, offered no 
problem. 

Thus it was that in 1839 Nathan Cole con- 
structed a steam driven flour mill, a rather 
pretentious affair for that period. One clip- 
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ping from an eastern paper, presumably 
the Cleveland Plain Dealer, under date of 
November 8, 1839, mentions the fact that 
a mill powered by a single steam boiler 
had been put into operation by Mr. Cole. 
The article goes on to state that the mill 
consisted of two pairs of stones. The 
building itself was of stone, three stories 
in height, with a hip roof. While no photo- 
graph of the original structure is pre- 
served, a good artist’s conception done in 
oil colors hangs in the mill offices. 

Since the scattered communities had 
first produced corn, later cotton, and for a 
time castor beans as the major cash crops 
there was not enough wheat produced in 
this region to supply the mill. For a time 
flour had to be shipped in from the East 
by boat to supply the ever growing de- 
mand. A brisk trade grew up with the 
southern towns as far down the river as 
New Orleans because transportation was 
entirely by river. 

Herman C. Cole, at the time of his 
father’s death in 1840, became manager of 
the company. About 1855 he rebuilt the 
mill, enlarging its capacity to 250 barrels 
a day. In 1858 a stone warehouse was 
built on the river front to handle the load- 
ing and unloading of boats. The business 
of the company grew rapidly at this time 
and a general mercantile business was con- 
ducted in connection with the mill. An ad- 
vertisement published in 1859 shows four 
brands of flour and also indicates some of 
the other services available through the 
company. The text of the ad is as follows: 


Herman C. Cole Abner B. Cole 
COLE. & Ca. 
COLE’S MILL 
Chester, Illinois 
Manufacture 
HF. G., NE PLUS ULTRA, COLE’S 
MILLS, & ORANGE FLOUR 
Sell All Kinds of 

DRY-GOODS, 
GROCERIES, 
HARDWARE, IRON, NAILS, GLASS 
and all descriptions of 
LUMBER, LATH, SHINGLES 
Also, all kinds of 
AGRICULTURAL IMPLEMENTS 
Make 
CASH ADVANCES ON PRODUCE 
For shipment South or East. Sell sight 
exchange on New Orleans and St. Louis. 
Pay cash for all kinds of Farm Produce. 


The first patent on flour granted by the 
United States Patent office was issued 
May 16, 1871, to the Cole Milling Co. 
This covered the brand F.F.F. G. 

During 1883 the mill equipment was 
changed to the full roller system and pro- 
vided a capacity of 500 barrels a day. 
Soon afterward this proved to be inade- 
quate and the capacity was brought up to 
850 barrels a day. 

January 4, 1915, a fire completely de- 
stroyed the mill. Without any delay, plans 


for a new mill were begun. No expense 
was spared in construction or in equipping 
the mill so that when the machinery began 
turning on October 21 it truly was the 
most modern mill to be found. 

The construction conforms to the speci- 
fications of the fire underwriters. Floors 
are concrete and windows of wire glass. 
The floors are six inches thick. Provision 
was made in the plans for over 5,000 open- 
ings in the floors for various spouts, belts, 
elevators, and the myriad bolt holes re- 
quired. Also additional openings were pro- 
vided for subsequent expansion as needed. 
The boiler room is separated from the en- 
gine room by a fire wall. There are two 
280 horse-power boilers. Special heavy 
duty fire protection pumps are provided. 
In the engine room a Corliss engine hav- 
ing a 16 foot flywheel pulls its load by 
means of 13 rope-drives one and a quarter 
inches in diameter. 

In 1922 the 350,000 bushel concrete ele- 
vator was erected which gave a total stor- 
age capacity of 445,000 bushels. The pres- 
ent capacity of the mill is 1,500 barrels a 
day. Shipments go to widely distributed 
points since the coming of modern trans- 
poration. At the same time many of the 
customers have bought from the mill for 
years. 

Among other interesting documents in 
the files are several that show certain 
phases of the life of the times and the 
attitude of the mill owners. There is a 
bill of sale made to Mr. Cole, in Perry 
county, Mo., September, 1858, showing 
the purchase of some Negro slaves evi- 
dently a family for the sum of $2,180. It 
appears that they were brought back to 
Illinois and given their freedom. 

Another record in the files shows that an 
early model Edison generator was sold to 
Henry Ford for his museum. Apparently 
this was the first installed to light a town 
in Illinois. It had been stored in one of 
the warehouses since the town stopped us- 
ing it until it was uncovered as the build- 
ing was being cleaned up within the last 
few years. 
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WISCONSIN 

William Kaap and Bob Walker have 
opened a feed store at Lancaster. 

Koenig Bros., Newburg, have begun 
work rebuilding their old mill which was 
destroyed by fire last January. 

Edward F. Martin has purchased the 
interest of Theron W. Black in the Dering 
Feed Co., Columbus. The coal department 
of the business has been sold to George 
W. Jacques. 

Brillion Mill & Elevator Co., Brillion, is 
planning to sell its flour mill and enlarge 
its feed department. 

Fred Nelson, Nelson feed store, Balsam 
Lake, is planning to construct an addition 
to his plant. 
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Feather in Hat 


An unusual direct mail advertising stunt 
was recently tried with good results by a 


Wisconsin dealer. Attached to a mimeo- 
graphed letter emphasizing the quality of 
his brand of poultry mashes was a gayly 
colored feather. The heading read: “This 
is the feather from our hat, which our 
customers have placed there by wonder- 
ful comments of our Blank poultry mash- 
es. The feather served to attract atten- 
tion and to get the prospective customer 
to read the letter as well as tieing up 
with the type of feeding for which it 
was intended. 
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@ MAYER GRAIN CO., Denver, Ind. 
has installed a feed mixer. 


IN YOUR FEED STORE 
Cow Bells 


An Iowa feed dealer offered 25 cents 
in trade to all customers who would 
bring him an old cow bell. He obtained 
more than a score of them and worked 
out an interesting window display of sum- 
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4009 
units 
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TRADE MARK 
REG.U.S PAT.OFF. 


COD LIVER OIL CONCENTRATE 


King Brothers, Philadelphia 
Jesse C. Stewart Co., Pittsburgh 


North Jackson Supply Company, 
North Jackson, Ohio 


V. E. Herter Co., Dayton, Ohio 


Cortright Milling Company, 
Homer, Mich. 


Michigan Feed & Grain Co.,Detroit 
Sam Kraus, Fort Wayne, Ind. 


Farley Feed Company. 
Janesville, Wis. 


Independent Feed Dealers’ Alliance, 
Minneapolis, Minn. 


Vitand is an ideal vitamin 
(A and D) re-inforcement 
for chick and poultry feeds. 
It contains a minimum of 
3000 USP units of Vitamin 
A and 400 AOAC chick 
units of Vitamin D per 
gram. Its uniformity and 
potency are insured by con- 
tinuous biological and lab- 
oratory control . . . every 


lot is chick tested. 


Stocks of Vitand are carried 
by the distributors listed 
opposite, one of whom is 
near you. 


Also Warehouse Stocks at: 
INDIANAPOLIS, IND. 


CHICAGO, ILL. 3 
—and at NAPTHOLE, INC., BOONTON, N. J. 


LANSING, MICH. 
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mer dairy feed. The bells were hung at 
various points in the window and each 
was attached to a cord extending back of 
the counter. At regular intervals one of the 
clerks would pull a string and a cow bell 
would send out its familiar notes to re- 
mind customers to feed their dairy cows 
a grain ration while they grazed on pas- 
ture. 


Phone Number 


In order to popularize his phone num- 
ber and encourage folks to call up for their 
orders a Missouri dealer instructed his 
clerks to ask everyone in the store if they 
could tell them what it was without look- 
ing it up. Each person who replied cor- 
rectly received a ticket good for 25 cents 
in trade. Those who failed received an 
advertising card with the phone number 
printed on it in large type and a message 
below soliciting telephone orders and an- 
nouncing the prompt delivery service 
offered by the store. The stunt greatly 
increased the dealer’s phone business. 


Beg Pardon 


When a newspaper admits it has made a 
mistake it usually prints a retraction with 
the familiar heading ‘“‘Beg Your Pardon.” 
A feed dealer in New Jersey took advan- 
tage of this phrase to put across the mes- 
sage of the merits of his poultry feeds. 
An ad the first week contained a line in 
large type reading “101 Satisfied Custom- 
ers Are Using Our Blank Poultry Mashes 
and Making More Money.” On the fol- 
lowing week the dealer’s advertising was 
headed “ Beg Your Pardon.” The copy 
which followed below it read: “We are 
sorry. In our last week’s advertisement 
we announced that 101 customers were 
using our Blank poultry mashes and mak- 
ing more money. This should have read 
115, since 14 more new customers joined 
the ranks of satisfied users while the 
paper was rolling off the presses.” Believ- 
ing that such popularity must be deserved, 
customers kept the figures increasing. 


Wish You Owed 


On the first of every month a Nebraska 
dealer checks his accounts receivable to 
see if any of his good customers have not 
made a purchase. He writes their names 
on a pad and then makes out a state- 
ment for each one but on it writes: 
“Don’t worry. You owe us nothing but 
we wish you did.” The idea elicits much 
friendly comment from these customers 
who appreciate the dealer’s interest in 
them and his apparent regard for their 
absence. Of course, only the persons who 
have always paid their accounts promptly 
are the recipients of the “nothing due” 
bills. 
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Ohio dealers renew old acquaintances and have a good time at annual banquet. 


Ohio Parley Attracts 350 Dealers 
O’Brien Reelected President 


ITH a registration of more than 

350 persons, the 59th annual con- 

vention of the Ohio Grain and Feed 
Dealers association held at the Deshler- 
Wallick hotel, Columbus, went on record 
as one of the most successful in the his- 
tory of the organization. 

G. E. O’Brien, O’Brien Milling Co., 
Greenville, president of the association, in 
the opening address, emphasized the need 
of close cooperation among dealers be- 
cause of the many laws which have been 
passed affecting business. 

“Tt is now necessary,” he said, “to send 
your son to school to minor in law and 
major in tax evasion if you expect him 
to become a success.” 

Mr. O’Brien also added that greater 
strides have been made in the study of 
nutrition during the past few years than 
in the last quarter century. 

In his address which followed W. W. 
Cummings, secretary of the association, 
further stressed the importance of cooper- 
ative effort. 

“The last few years,” he said, “have 
clearly demonstrated that trade associa- 
tions not only are able to aid industry in 
dealing with its internal problems but 
that they are also essential in the main- 
tenance of proper relationship between 
government and business.” 

Ezra Levin, Vio Bin Corp., Chicago, 
the following speaker, pointed out the 
value of wheat germ oil in diets of both 
livestock and human beings. 

“Wheat germ,” he said, “is probably 
the most nutritious food substance we 
have available for human as well as ani- 
mal diet. Experimental research as far 
back as 1916 has proven that animals 
make excellent growth on extracted wheat 
germ. It is an insurance against lack of 
fertility in animals.” 
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Another speaker on the first day’s pro- 
gram was Dr. K. J. Seulke, A. E. Staley 
Mfg. Co., Decatur, Ill. He talked on the 
essentials of animal nutrition and its re- 
lation to soybeans and stressed the impor- 
tance of feeding balanced rations to live- 
stock. 

Dr. Seulke said that proper bulk and 
texture are important factors in any feed 
in order to facilitate digestion. He traced 
the growth of popularity of vitamins in 
feeding and told the important part they 
play. 

Turning to soybean oil meal, Dr. Seul- 
ke pointed out how use of that product 
has grown more rapidly than any other 
ingredient and said that it lends to mix- 
ing well because it is highly absorbent. 

“The soybean crop is increasing in the 
United States,” Dr. Suelke declared. “We 
have only scratched the surface in the use 
of soybean products.” 

Harry Hunter, executive secretary of 
the American Corn Millers Federation, 
Chicago, followed Dr. Seulke to the ros- 
trum and told of the value of planting 
hybrid seed corn. According to Mr. Hun- 
ter, the United States produces two-thirds 
of the entire corn of the world. He pre- 
dicted revolutionary changes in future 
farming if the AAA continues its present 
program. 

Another speaker at the Monday session 
was Dean E. Stanley, Lebanon, Ohio, 
who talked on the “Effects of Foreign 
and Domestic Financial Changes on the 
Grain Business.” 

Ray B. Bowden, executive vice presi- 
dent of the Grain & Feed Dealers Nation- 
al association, presented an interesting 
talk at the annual banquet held in the 
Hall of Mirrors on the evening of the 
first day. 

Among the speakers at the second day 


session were R. A. Barton, Douglas- 
Guardian Warehouse Corp.; E. T.Dickey, 
Allied Seed Co., Fort Wayne, Ind., who 
spoke on “Precautions Dealers Should 
Use in Making Seed Purchases,” and J. 
W. Huntington, manager of Mill Mutuals, 
Columbus, Ohio, who explained the new 
manlift code and its requirements. 

All officers of the association were re- 
elected. They include G. E. O’Brien, 
O’Brien Milling Co., Greenville, president ; 
H. R. Wooley, Pickerington, first vice 
president; L. G. Bradstock, Wellington, 
second vice president, and W. W. Cum- 
mings, Columbus, secretary and treasurer. 
treasurer. 


National Feed Week 
Well Under Way 


(Continued from Page Nine) 
tional Feed Week well enough in advance 
of the event to publicize it. This will also 
be made available in mat form and every 
dealer should contact his local editor and 
ask him to run it. 

Are You Cooperating 

With more than three months still re- 
maining, National Feed Week plans are 
already off to a good start and are expect- 
ed to gain momentum to result in one of 
the biggest nation-wide promotion pro- 
grams ever launched. Members of The 
Feed Bag staff are sparing every available 
moment to put this year’s program across 
with the cooperation of every branch of 
the industry. 

Dealers, jobbers, manufacturers and 
members of allied trades are urged to 
support the 1938 celebration by distri- 
buting posters and stickers and making 
practical use of the material which is 
being made available. Suggestions for im- 
proving present plans will be welcomed. 
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Happy Birthday 


Many More of Them , 


Happy birthday to you! The Feed Bag 
this month inaugurates a birthday greet- 
ing of the month corner to extend best 
wishes to its many friends and making its 
bow gives the glad hand to a real veteran 
of the grain and feed business—Herman 
Franke, founder of the Franke Grain Co., 
Milwaukee, smiling from above. 

Mr. Franke was born in 1867 and on 
July 18 will be 71 years old. He has had 
grain dust in his blood since he was 13 
years old. In 1892 he formed a partner- 
ship with Charles Lull to organize the 
Lull-Franke Grain Co. of which he later 
became sole owner, changing the name to 
the Franke Grain Co. He is now retired 
and the business is being operated by his 
son, Harry. 

Mr. Franke’s chief delight is spending 
his summers at his cottage on North Two 
lake near Tomahawk, Wis. Although he 
is retired from active business he still 
retains his desk in the offices of the 
Franke Grain Co. and is a frequent visi- 
tor on the Milwaukee Grain & Stock 


Exchange trading floor. 

Others who celebrate their birthdays 
this month are Clarence Moll, the Paetow 
Co., Milwaukee, nephew of Mr. Franke, 
July 7; Oscar Haertel, Hiawatha Grain 
Co., Minneapolis, July 27, and Elmer 
Paetow, the Paetow Co., Milwaukee, July 
29. 


Independent Business Man 
Backbone of Country 


If you as a feed dealer who owns and 
operates his own business think you are 
only an insignificant cog in the wheel lis- 
ten to what Merle Thorpe, editor and 
publisher of Nation’s Business, published 
by the United States Chamber of Com- 
merce, thinks about it. 

“The small business that is run by its 
owner,” he says, “is the backbone of 
American life. The man at the head of 
a small business may be just as busy as 
the president of a giant corporation. The 
owner who is at once president, board of 


directors, sales manager, advertising dir- 


ector, personnel chief, and man of all 
work, is the salt and substance of the eco- 
nomic order. He is a realist, at grips with 
change and competition, close to every 
job to be done and alert to the importance 
of doing them. The wonder is that one 
man can so multiply his powers that he 
amounts to a veritable plurality of use- 
fulness, contributory no less to the civic 
than to the commercial interests of his 
community.” 


@ CARL J. ELMBLADE, Park Rapids, 
Minn., formerly with the Northern Field 
Seed Co., Winona, has purchased the flour, 
feed and seed departments of the Park 
Rapids Produce Co., at present operated 
by L. P. Vogtman & Son. 
MANUFACTURERS’ SCHOOL 

A feed manufacturers’ nutrition school 
will be conducted, August 8, by Frank 
E. Mitchell, head of the poultry depart- 
ment, University of Georgia. Sessions will 
be held in Dawson hall at the university, 
Athens, Ga. Vitamin, protein and mineral 
requirements of poultry will be the chief 
topics of discussions. Professors sched- 
uled for the school are L. C. Norris, Cor- 
nell university; W. L. Brown, University 
of Georgia; C. L. Morgan, Clemson col- 
lege of South Carolina, and Arthur Gan- 
non, University of Georgia. A compli- 
mentary luncheon will be served. Manu- 
facturers who plan to attend the school 
are requested to make advance reserva- 
tions with Prof. Mitchell. 


Farm Paper Advertising 
Helps Feed Dealers to Move 


The Improved SOYA-OIL BASE “‘Water-Type”’ Cattle Spray 


THE WATER-TYPE SPRAY CO. 


Executive Offices: 1128 E. 62nd Street, Chicago, IIl. 


BATTLE SPRAY 


CONCENTRATE 
makes 2 gallons 


vers 
vet walt? 


Victor James Garvin 
President 


CASH IN NOW! 


Ask Your Jobber or 
WIRE OR WRITE US 


Plant and Laboratory: Homewood, Ill. 


Cass F. Smith 
V. P. & Insect Toxicologist 


College 
Research 
forms the 


basis for all 
COW 
GUARD 
Advertising 
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Two-Way Selling Plan Enables Ott 


To Serve All Customers 


e Handles Commercial Rations and Concentrates 


66 HE fact that we operate a com- 
plete feed service, including cus- 
tom grinding and mixing,” says 

john Ott, proprietor of Ott’s feed mill, 

Grand Ridge, IlL., “is the greatest feather 

in our promotion cap. Although we han- 

dle a brand of feeds of our own and two 
nationally-known brands, it is our custom 
jrinding and mixing business that keeps 
us going and affords us an opportunity to 
sell our various brands of prepared feeds. 

“The farmers of our selling territory 
are mostly old-fashioned enough to want 
to use the corn and oats they grow them- 
selves for feeds for poultry, cattle, and 
hogs. Many of them can see no reason 
why they should sell their grains and then 
buy them back again ground up in feeds 
at a higher price than they received. And 
yet, they are modern enough to realize 
that the grains they raise do not alone 
afford a balanced ration and that they 
must buy other items to be mixed with 
the grains in order to have a suitable 
feed. 

Two-Way Profit 

“We are pleased that they figure this 
way because, by operating a grinding 
and mixing business, we can not only 
obtain the regular charge for grinding and 
mixing but can also sell them many other 
ingredients to be mixed with their grains 
to form a_ perfect feed. They. may have 

a favorite formula of their own that has 

given good results and so they wish to 

continue using it. If they do not have 

a formula, they usually know what ingre- 

dients they wish used and we can then 

supply the formula ourselves. Our custom 
grinding and mixing business brings them 
to the mill where we have an opportunity 
to suggest the items which they lack. 

“Our customers are also modern enough 
to realize that for certain purposes and 
certain conditions a prepared feed will 
answer the purpose better or will be 
cheaper than buying a large number of 
raw materials and having them combined 
into a feed. We are thus able to suggest 
our own brand or one of the nationally- 
known brands we carry. In this connec- 
tion, we do not wait for customers to ask 
about these feeds, but we always stress 
these feeds whenever we have an oppor- 
tunity to suggest them in place of custom 
ground feeds. 

Push Commercial Rations 

“We have a complete line of starting 
mashes for young chicks because custom- 
ers know these are scientifically balanced 
and they do not care to run the risk of 
feeding pure grains, either whole or 
ground. When the time comes to feed 
growing mash, many change to their own 
custom ground feeds. We are slowly edu- 

cating them, however, to the fact that a 

scientifically blended commercial feed is 

better for this purpose, also. Were it not, 
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however, for our grinding and mixing busi- 
ness, many of our customers would not 
come to the mill and we would lose the 
opportunity of suggesting our commercial 
feeds.” 

In addition to commercial feeds, the 
Ott mill handles bran, middlings, and 
other bulk feed materials, all ingredients 
necessary for custom ground feeds, salt, 
poultry remedies, a small line of poultry 
supplies, and baby chicks. The latter are 
purchased from a nearby hatchery. A 
battery of chicks is always kept during 
the season in the office of the mill where 
they afford an excellent method of pro- 
motion for both chicks and feeds. 

The only formal methods of promotion 
used are an occasional ad in the Ottawa 
and Streator newspapers and direct mail. 
Grand Ridge is a village of only 350 pop- 
ulation and has no newspaper. The village 
is about half way between the two cities 
mentioned and the newspapers of these 
cities are the only ones available in the 
territory. Literature of commercial brands 
is mailed once or twice during the season 
by the manufacturers of these brands to 
a list furnished by Mr. Ott. 

Assisted by Son 

Mr. Ott is assisted in the business by 
his son. They operate a 134-ton truck 
for pick-up and delivery purposes. One 
of their commercial brands is shipped in 
by rail. The other one is picked up at 
the warehouse in Mendota, where the 
concentrates and other raw materials are 
also usually picked up. 

Mr. Ott started in business in 1922. In 
addition to grinding and mixing feeds he 


also made flour until 1928. The mill is 
equipped with a hammer mill, grinding 
100 bushels of corn per hour or 50 bush- 
els of oats, and a half-ton mixer. The 
building is 38x40 feet and is used for both 
milling and storage purposes. It is not 
large enough to afford much room for 
storage and present plans contemplate the 
erection this year of a storage warehouse. 
While the business does not vary greatly 
from year to year, it has slowly increased. 
Mr. Ott thinks that with a new storage 
warehouse where a larger stock can be 
stored and displayed, it will be possible 
to increase sales. 


@ G. D. MacLEAN, Chicago, has been 
made traffic manager of McMillen Feed 
Mills, Inc., Fort Wayne and Decatur, Ind. 
He has been engaged in traffic work in the 
feed industry since 1928. 


@ GEORGE WAGNER, Antioch Milling 
Co.,Antioch, Ill., helped celebrate the 25th 
anniversary of the local fire department 
by leading his team to victory in a series 
of water fights. 


@ WALTER TEIPEL and Kurt Kanow, 
Froedtert Grain & Malting Co., and Wal- 
ter Rice, grain broker, were among those 
from Milwaukee who attended the Louis- 
Schmeling fight in New York, June 22. 


@ ROBERT BEPPLER, Wisconsin Rap- 
ids, Wis., has opened a flour and feed 
business here. He was formerly at Ne- 
kossa. 
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Top row, left to right—the Hanson triplets, Mrs. Peterson, Siren Milling Co., Siren, Wis.; John Jensen, Luck Equity, Luck, Wis., and Ed Woodridge, 
Siren Milling Co., Siren, Wis. Bottom row, left to right—E. H. Sather, New Richmond Roller Mills Co., New Richmond, Wis.; Fred Nieman, Turtle Lake 


Cooperative Creamery, Turtle Lake, Wis.; Fred Christopherson, Milltown Cooperative Produce & Shipping Ass'n; A. 


J. Hayman, Edgewood Hatchery, 


Edgewood, Wis.; Harold Aamodt, Rice Lake Roller Mills, Rice Lake, Wis., and P. M. Nelson, P. M. L. Nelson Co., Hillsdale, Wis. 


The Ted Dealer’s Vacation 


By EMIL J. BLACKY 


“Go take the wife and kids,” said Jim, 

The handy man about my place, 

“Vou sure need a vacation bad, 

You've kept up too darned fast a pace.” 

I told the wife what Jim proposed 

She beamed and said, “I think he’s right. 

Go fill the car tank full of gas, 

And I'll pack all our things tonight.” 

So at the crack of dawn next day, 

Our flivver, looking like a whale — 

The kids just somehow sandwiched in— 

We calmly hit the winding trail. 

That night we stopped to pitch our tent, 

Beside a lonely rippling lake. 

Mosquitoes swarmed and drained my 
blood, 

Before I sunk each stubborn stake. 

Somehow the wife prepared a meal, 

While I did an adagio dance— 

It wasn’t difficult at all, 

My trousers were chock full of ants. 

So wrecked and worn I went to bed, 


The canvas tent for my repose 

But I awoke at two a. m. 

With water clear up to my nose. 
Well, sir, for one whole solid week 
I rambled ’round the countryside, 
A-nursin’ sunburn (third degree) 
And poison ivy on my hide. 

"Twas Jim who met me at the door, 
When I returned to home sweet home, 
And judgin’ from his startled look, 
I thought a brick fell on his dome. 
“Take off a week,” I said to Jim. 
“T really think it’s for the best. 
I’m going back to work once more 
Because I sure do need a rest.” 


@ LOMAN COOPERATIVE Creamery, 
Loman, Minn., has leased the Little Fork 
Creamery, Little Fork, Minn., with an 
option to buy within one year. Feed, 
flour, sugar and other supplies are to be 
handled at both plants. 


There was never a dull moment at the 
annual picnic held by the Northwestern 
District Club of the Central Retail Feed 
association at Lake Wapogassett park near 
Amery, Wis., June 19. The attendance of 
388 was the largest on record and feed 
men and their friends came from a wide 
area to join in the fun. 

Young and old competed for prizes in 
the large varity of outdoor contests which 
were held including boys and girls races, 
stout ladies race, fat men’s race, pie eat- 
ing and cracker whistling contest and tug- 
of-war. One of the principal attractions 
was the personal appearance of three girl 
triplets belonging to Mr. and Mrs. Han- 
son, Campia, Wis. 

E. H. Sather served as director of 

sports and kept the events moving in good 
fashion. Perfect summer weather prevail- 
ed during the entire day. 
@ EDWARD J. SCHLEIS has purchas- 
ed a half interest in the Schleis & Konop 
Milling Co., Tisch Mills, Wis., from Mrs. 
Sybil Schleis. A complete line of flour 
and feed is being handled by the new 
company. 
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Paid Off Big 


Debt 


With Profits Made 
On Malting Barley 


EW ways of making money are as 

important to feed and grain com- 

panies as to any other business, and 
lean times of the past few years have 
made this fact a necessity. George Roh- 
wer, genial manager of the Farmers Co- 
operative Grain and Supply Co., Paullina, 
la., in O’Brien county, faced that prob- 
lem and his method of solution may be 
helpful to other elevator men. 

“The only crops around here a few 
years ago were oats and corn as in most 
other parts of the state,” he explained. 
“We wanted to get the farmers interested 
in something that would pay better and 
in which there was less competition. 

“In 1932 we had 18 bushels of malting 
barley on hand which we put out among 
the farmers as seed. The 18 bushels pro- 
duced 470 bushels, all of which we put 
out the next year for seed. The third 
year the farmers raised two carloads of 
barley from which we saved more seed, 
selling the rest at a good figure. 

Barley Pays Off Loan 

“They became so interested, especially 
when they found that malting barley 
brought a much higher price, that now 
80 per cent of our small grain business is 
barley. We feature the kind known as 
‘Wisconsin 38’ which seems to produce 
best here. 

“The year that we had two carloads, 
we placed a big loan of $18,000 on our 
elevator which was to run for five years. 
By 1937, only 20 months later, we were 
able to pay it off in full. 

“We found that other elevators around 
here were handling barley in a small way 
and throwing away screenings. We bought 
all the screenings which we could get, in- 
stalled a machine which not only saved 
the barley left in the screenings but also 
separated the malt barley from the feed- 
ing kind. We screened all such barley 
several times, not only what we ourselves 
had but the discarded barley which we 
bought as screenings. In this way we not 
only saved a large amount of grain but 
had screenings left to use with certain 
types of feeds. 

“Another thing that enables us to han- 
dle a large volume is our elevator storage 
capacity of 150,000 bushels. We treat 
barley to prevent the development of any 
disease. We use a solution for this and 
find it is very satisfactory.” 

While Mr. Rohwer explained about the 
handling of barley he conducted his caller 
through the plant. In one room two men 
were busy filling grain sacks with hog 
feed from a hopper which was also a 
mixer. Feed mixing is an important 
phase of the business. From one to five 
batches of mixed feeds for chickens and 
for hogs are put up daily. This line of 
feed is sold under the “Felco” trade name 
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which Mr. Rohwer explained is a con- 
densed form of Farmers’ Elevator Co. 

“We also handle flour for home use,” 
said Mr. Rohwer as he led the way into 
a large storage room in which the sacks 
were neatly piled on wooden racks six 
or more feet high. “The men did this 
just this morning. Don’t you think they 
did a nice job of it? They figured it 
out themselves. 

“We operate two portable mills which 
go around the country and grind for the 
farmers right on their farms. These mills 
are busy all the time. We also operate a 
stationary 24 inch mill in our plant. We 
still operate the first oat huller used in 
Iowa and a couple of years ago we were 
able to sell the oat hulls. That is a prob- 
lem now but we have a little creek east 
of town where we dump the hulls and 
when the water comes up after a rain it 
carries them away, I don’t know where. 
They just disappear.” 

During the interview it was necessary 
for the caller to wait some time in the 
office. Here it was neat and clean and it 
was not necessary to wipe the dust off a 
chair before sitting down. The most im- 
posing of office equipment was a book- 
keeping and ledger machine. “It is sim- 
ple,” said the attractive and pleasant 
office girl, “and is electrically operated 
and it has proven to be a big help in 
maintaining an efficient bookkeeping sys- 
tem.” 

This elevator with its modern equip- 
ment would be outstanding in any town 
but it seems to be even more so in Paul- 
lina which has a population of 1013. The 
community of course is its source of 
business. 

“Were you a stranger here when you 
started in business?” Mr. Rohwer was 
asked. 

Improvements Pay Dividends 

“T was a local boy,” he answered, 
smiling. “In fact my father and grand- 
father were here before me, so I am just 
following in their footsteps. Thirteen 
years ago, this company was having a 
hard time to make a go of it and they 
voted me into office as manager. It was 
a pretty big load as I was young, but I 
figured that I’d see what I could do about 
it. Here is a picture of the office as it 
looked then.” 

He handed over a faded photograph 
showing an old fashioned stove with a 
crooked stove pipe, a desk and table of 
similar vintage. 

“T put in a furnace about the first 
thing, and we re-decorated the office 
later,’ he continued. “I own as much 
stock as the company will allow and my 
wife has some shares too, of course, I have 
a personal interest in its success. Little 
by little we got other new things so now 


George Rohwer weighs a load of barley in his 
modern plant at Paullina, Ia. 


we have pretty good equipment. This 
bookkeeping machine the girl told about 


‘cost $1,500 but it has paid for itself.” 


“You see we have plenty of workers 
here. When I started we had two or three 
helpers depending on how busy we were, 
but now there are 17 besides myself so 
you can see that we are busy.” 

There was one final thing that the 
caller mentioned because the genial per- 
sonality of Mr. Rohwer seemed to prompt 
it. “Don’t you think,” he was asked, 
“that the personality of the individual in 
charge of any business, has as much to 
do with its success as any definite effort 
to succeed may have?” 

Mr. Rohwer laughed in his hearty man- 
ner then modestly replied, “Perhaps, but 
we try to watch the market closely, keep 
a sharp eye on costs and figure out new 
ways of making money. These as well 
as the man behind the business are big 
factors in making a feed and grain firm 
pay dividends.” 


@ LEWIS VAN VLACK, 74, engaged in 
the feed business for more than 46 years 
at Poughkeepsie, N. Y., died June 25. 


@ “RED” VAN GORDON, S. H. Van 
Gordon & Sons, Neillsville, Wis., is spend- 
ing a three weeks’ vacation at Camp 


Douglas Military camp, Camp Douglas, 
Wis. 


@ BEN KAPPER, Hingham Roller 
Mills, Hingham, Wis., has every reason to 
cooperate closely with the 4-H club in 
his territory. His son is raising a dairy 
calf as a project this year and last sea- 
son raised six hogs on which he showed 
a good margin of profit. 


@ WINONA FLOUR & FEED CO., Wi- 
nona, Minn., under the management of 
Clarence H. Harvey, has moved to a new 
location at 160 E. Second street. Build- 
ings include a new feed store with two 
stories and a basement and an additional 
warehouse for machinery. 
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BAG FACTORIES - COTTON MILL - BLEACHERY 


TALK asout sacs! 


(Quoted from Customer’s Letters) 


You certainly did a fine job 
* * * If I went into a store 
and saw a bag like that, I'd 
buy it whether there was 
anything in it or not. It cer- 
tainly is a fine looking job. 


WERTHAN BAG CORPORATION 
NASHVILLE — NEW ORLEANS 


__ (WERTHAN)_—_ 


THE PAETOW CO. 


MILWAUKEE WISCONSIN 


PROMPT, COURTEOUS SERVICE 


Millfeeds 


Brewers Grains 


Feed Barley 
Broken Barley 
Barley Chaff 
Malt Sprouts Linseed Meal 
Malt Hulls Soybean Meal 
Screenings of All Types 


Distillers Grains 


ae 


SWIFT'S OLD PROCESS 
SOYBEAN MEAL 


TELEPHONE MARQUETTE 2600 


® Every retailer should handle at least one line 
of well-known, advertised commercial feed even 
if he mixes and markets his own local brand. 
For full particulars and sales possibilities of 
every type of commercially mixed ration, in- 
cluding Dairy Feeds, Poultry Feeds, Horse and 


Mule Feeds, Calf Feeds, Pig Meals, Hog Feeds 
etc., and the names of reliable manufacturers of 
each turn to Page 19 of The Feed Bag Annual 
Buyers Guide. Don’t miss the extra profits to be 
made by handling and pushing these scientific- 
ally balanced and well-advertised products. 


Che feed Bag Annual 


“Reference Book of the Feed Industry” 


Price $1.00 per Copy 
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New Ideas in Poultry Nutrition 
Speed Progress of Industry 


e@ Address at Feed Manufacturers Convention 


workers have studied 
ov the requirements of chicks for the 
antidermatosis vitamin and _ have 
determined the amount of the vitamin in 
large number of feedstuffs. As a result 
of this work they state that a deficiency 
of antidermatosis vitamin is indicated if 
ihe antidermatosis value of the ration is 
less than one. 

In our experience at Cornell this value 
is much too high. Most of the Cornell 
chick mashes have a value in the neighbor- 
hood of 0.8. These mashes contain suffi- 
cient milk by-products to make them ade- 
quate in riboflavin and in the field give 
excellent results. In experimental work 
we have found that a chick mash possess- 
ing a value of 0.4 is borderline in respect 
to the antidermatosis vitamin, lesions of 
dermatosis occasionally appearing at this 
level. It appears, therefore, that excellent 
margins of safety in so far as the anti- 
dermatosis vitamin is concerned are present 
in chick mashes containing sufficient milk 
and alfalfa to make them adequate in 
riboflavin. 

The situation in regard to the antigiz- 
zard erosion factor is confusing, since the 
results of a study of this vitamin at Wis- 
consin university and at California uni- 
versity are not in agreement. The Wis- 
consin workers have found lung tissue, 
liver, kidney and oats to be good source 
of the factor while the results of the Cali- 
fornia workers emphasize the value of al- 
falfa, wheat bran, hempseed and certain 
vegetable oils. The California workers 
find that grit alleviates the crater-like le- 
sions of this deficiency to some extent but 
not entirely while the Wisconsin workers 
find that grit eliminates roughness due to 
the development of ridges but that grit ac- 
centuates the crater-like lesions. It is to 
be hoped that the problem may be solved 
soon, since crater-like lesions occur alto- 
gether too frequently in chicks in the 
field. Fortunately the factor is not growth- 
promoting and hence unless the lesions are 
very serious results are not interfered 
with. 

Growth, Reproduction Factors 

Little information is available at the 
present time concerning the new growth 
and reproduction factor recently discov- 
ered at Cornell. Our results indicate that 
the factor is present in wheat by-products, 
milk, yeast, liver and occasionally liver ex- 
tract. The factor is destroyed by heating 
in an oven for 36 hours at a temperature 
of 250° F. A concentrate of the anti- 
dermatosis vitamin, also containing nico- 
tinic acid, failed to promote normal growth 
and hatchability in the presence of excess 
riboflavin even when fed at levels 2 to 2.5 
times greater than the amount reported 
necessary to prevent dermatosis in chicks. 
The rations fed were adequate in all other 
known vitamins. It appears that there is 
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a sufficient quantity of the new vitamin in 
wheat by-products for hatchability, since 
a ration containing 20 per cent of wheat 
bran and 20 per cent of wheat flour mid- 
dlings when supplemented with crystalline 
riboflavin gave normal results. 

In the mineral nutrition of poultry 


HIS is the second install- 

ment of an address deliv- 
ered at the recent American 
Feed Manufacturers associa- 
tion convention at French 
Lick, Ind., by Dr. L. C. Norris, 
Cornell university experiment 
station. The first appeared in 
the June issue of The Feed 
Bag. Much interest was shown 
in his comments and his talk 
has since been the subject of 
considerable discussion among 
feed men. 


much of the emphasis has been laid upon 
the calcium and phosphorus requirements 
and more recently upon the manganese 
requirement. Work has been done, how- 
ever, on iron, copper, iodine and salt or 
sodium. No real evidence has been ob- 
tained, showing that it is necessary to add 
supplementary iron, copper or iodine to 
good poultry rations. Cod liver oil or sun- 
shine and bluegrass has been shown effec- 
tive in increasing the iron and copper con- 
tent of eggs. These findings may be of 
practical importance, since anemic em- 
bryos tend to disappear under similar con- 
ditions. It is generally known that it is 
necessary to add a small amount of salt 
to poultry rations in order to build up the 
sodium content. From 0.5 to 1 per cent 
is sufficient. Without this extra sodium 
provided by the salt the efficiency of feed 
utilization is reduced. 
Calcium and Phosphorous 

The work on the calcium and phos- 
phorus requirement of chicks has shown 
that the minimum requirement is in a 
neighborhood of 0.65 per cent of calcium 
and 0.35 per cent of phosphorus. In prac- 
tice, however, it has not been found de- 
sirable to use levels of calcium and phos- 
phorus as low as this. This is due to the 
necessity of keeping vitamin D costs as 
low as possible, the use of animal protein 
supplements containing large amounts of 
phosphorus and the fact that a starting all- 
mash ration is not always used as such 
by poultrymen. It is the usual practice at 
the present time to feed chicks a mash 
containing from 1.6 to 2.0 per cent of 
calcium and 0.8 to 1.0 per cent of phos- 
phorus and to keep the calcium-phosphorus 
ratio at about 2 to 1. These levels of 


calcium and phosphorus comply with the 
conditions just stated and at the same 
time do not unduly augment the perosis- 
forming characteristics of the mash. 

The minimum calcium and phosphorus 
requirements of laying hens have been 
found to be about 1.6 per cent calcium 
and 0.5 per cent phosphorus. Optimum 
levels are probably in the neighborhood 
of 1.8 to 2 per cent calcium and 0.75 per 
cent phosphorus. In practice it does not 
seem advisable to supply all of the cal- 
cium required for egg production in the 
mash mixture, but many feed manufactur- 
ers are supplying a part. This is done by 
means of pulverized limestone or oyster 
shell flour, the amount used usually vary- 
ing from 2 to 2.5 per cent. 

When the quantity of vegetable protein 
supplements is limited to not more than 
5 per cent of the mash, it is not necessary 
ordinarily to resort to the use of a special 
steamed bone meal or calcium phosphate 
additions in order to maintain the phos- 
phorus content at the desired level. On 
the other hand, it is necessary to make 
such an addition to laying mashes in most 
instances when this amount of vegetable 
protein supplement is exceeded. 

Observations on Manganese 

About two years ago we reported that 
manganese was markedly effective in pre- 
venting the incidence of perosis or slipped 
tendon in chicks. Since that time we have 
determined the amount of manganese re- 
quired to prevent perosis and have found 
that in New Hampshire chicks maximum 
preventive effect is obtained when the ra- 
tion contains about 50 p.p.m. of manga- 
nese. In Leghorn chicks about 30 p.p.m. 
of manganese seems to be about as effec- 
tive in preventing perosis as the higher 
quantity required by New Hampshire 
chicks. 

Studies were made of the relative value 
of manganese chloride, manganese sulfate, 
potassium permanganate, manganese car- 
bonate and manganese dioxide as sources 
of manganese. All were found about equal- 
ly effective in preventing perosis at a level 
of 50 p.p.m. For field use we have usually 
recommended anhydrous manganese sul- 
fate largely because of availability as well 
as chemical inertness. Manganese carbon- 
ate also possesses the quality of chemical 
inertness and moreover does not take up 
moisture on standing. In time it probably 
will become as available as manganese 
sulfate. 

In work with chicks completed this year 
we have found that there is a definite cor- 
relation between the manganese require- 
ment and the quantity of calcium and phos- 
phorus in the ration. Very small amounts 
of manganese when injected intraperitone- 
ally were found to be specific in prevent- 
ing perosis on a high calcium and phos- 
phorus ration whereas 140 p.p.m. were 
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not entirely preventive when included in 
the ration. Manganese in general has not 
been found to be entirely specific in pre- 
venting perosis in New Hampshire chicks 
when supplied in the ration. It appears, 
therefore, that calcium and phosphorus 
when present in excess in some manner 
interfere with the absorption of manga- 
nese from the intestinal tract. We have 
otbained preliminary evidence also that 
there is a correlation between the inci- 
dence of perosis and the level of vitamin 
D in the ration. 

These results may make it desirable in 
the near future to alter chick feeding prac- 
tice. It may become necessary to feed 
chicks an all-mash starting mash with very 
carefully controlled levels of calcium, 
phosphorus, manganese and vitamin D for 
the first four weeks after hatching, or at 
the most six weeks, after which a grow- 
ing mash and scratch grain may be fed 
until the pullets reach maturity. 

Protein Requirements 

By feeding laying hens a ration low in 
manganese it was discovered that manga- 
nese is essential for eeg production and 
for hatchability. Kentucky university has 
obtained similar evidence of the effect of 
a deficiency of manganese on hatchability. 
The results of preliminary work at Cornell 
indicate that the amount of manganese 
needed to maintain hatchability in a nor- 
mal manner is probably somewhat less 
than that required for the prevention of 
perosis. 

There is little that is new concerning 
the protein requirement of poultry. A 
number of years ago it was brought out 


MALT 


Always Available 
\\ 


Malt Hulls 


SPROUTS 
FEED BARLEY 


Barley Screenings - Barley Chaff 


that the initial protein requirement of 
chicks was 18 to 20 per cent and that in 
the later stages of growth this level could 
be reduced somewhat in view of the corre- 
lation between rate of growth and protein 
requirement. 


More recently it has been reported that 
the minimum protein requirement of lay- 
ing hens is about 14 per cent. Below this 
level egg size is first reduced and then 
later the physical condition of the hens is 
affected. In practice it seems wise to feed 
slightly above the 14 per cent level in 
order to provide a margin of safety. 

There is much that is relatively new 
not only in the character of protein sup- 
plements that may be used in poultry ra- 
tions but also on factors which affect their 
quality. The trend toward the use of soy- 
bean meal in poultry rations led to the 
discovery by workers at Wisconsin uni- 
versity and at Cornell that this feedstuff 
must be approximately heat treated to be 
of utmost value as a protein supplement. 
Other protein supplements of vegetable 
origin which may be used with success in 
poultry rations are peanut meal and corn 
gluten meal. Some attention must be paid 
to the use of fair quantities of wheat by- 
products and oats in order to get good re- 
sults with corn gluten meal. This product 
is of particular value in broiler rations 
because of its favorable influence upon 
pigmentation. Clemson College has shown 
that cottonseed meal is satisfactory for 
use in chick rations. It cannot be used 
in laying rations because of its effect in 
producing greenish colored egg yolks when 
eggs are stored. All of these vegetable 


protein supplements may be used at levels 
of 5 to 10 per cent. 

In experiments conducted at Cornell it 
has been found that the quality of the 
protein of 55 per cent meat scrap is in 
general superior to that of 50 per cent 
meat scrap. On the other hand, 75 per 
cent meat meal was inferior, probably be- 
cause it was derived from pork cracklings 
which consist of connective tissue proteins 
low in biological value. Fish meals pro- 
duced by steam or vacuum drying were 
found to be in general superior to flame- 
dried fish meals. It is my understanding, 
however, that it is possible to produce 
fish meal in which the flame does not come 
in contact with the fish residues and the 
drying temperature is better controlled so 
that the resulting product is comparable 
in value to steam dried fish meal. 

It was recently reported that meat 
scrap high in fatty acids resulted in poorer 
growth and increased mortality in chicks. 
Calcification was also interfered with. 
These effects were associated with excess 
quantity of fatty acids and were thought 
to be due to the destructive effects of 
organic peroxides produced at the time 
of fatty acid formation upon vitamins A 
and D. As a consequence of this work an 
effort has been made to induce manufac- 
turers of meat scrap and fish meal to pro- 
duce products as low in fatty acids as 
possible without increasing manufacturing 
cost unduly. Excellent cooperation has 
been given by these producers, some of 
whom are now manufacturing meat scrap 
and fish meal lower in fatty acids than 


(Continued on Page Twenty-eight) 
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PROFITABLE 
and PERMANENT 


SUMMER 
BUSINESS 


Stock Up With 


WISCONSIN 
GROWING MASH 


Here is the Mash that brings 


real repeat business 


NORTHERN MILLING CO. 
WAUSAU, WIS. 
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| H uman Shysctaper 


HENRY LANGE 


Meet the world’s tallest salesman. He 
is Henry Lange, representative for the 
Virginia-Carolina Chemical Corp., manu- 
facturers of V-C fertilizers. 

Henry is 6 feet, nine inches tall and is 
often compelled to crouch to enter the 
doorway of feed plants and offices when 
calling on the trade. He has been active 
on the road since 1926. 

When Henry tried to enlist during the 
World war he was pictured in many 
newspapers because, having no means of 
furnishing special tailor-made suits to fit 
his extreme size, the army had to reject 
him. 

His brother, Dewey Lange, who is 
somewhat of a skyscraper himself, man- 
ages the St. Louis office of the Virginia- 
Carolina Chemical Corp. Another brother, 
Freeman, also well up in the clouds, is a 
fertilizer salesman. 


@ A. L. STANCHFIELD, A. L. Stanch- 
field & Co., Minneapolis, stopped at Mil- 
waukee July 6 to visit members of the 
Milwaukee Grain & Stock Exchange be- 


fore departing on a vacation trip to the 
East. 


@ LACKY GRAIN CO. will be opened. 


for business soon at 210 Produce Ex- 
change, Toledo. Joe Lacky is head of the 
new firm. 
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This is being sug- 
gested frequently 
and with good 
reasons why, to 
millions of poultry- 
men over Radio 
Stations from Boston 
to Salt Lake City. 


Keep well stocked. 


OYSTER SHELL PRODUCTS CORPORATION 
New Rochelle, N. Y. St. Louis, Mo. London, England 


“Get The Bag With The 
Big Blue PILOT Wheel On lt‘ 


to Armour’s Meat 


_ and Bone Scraps! 


@ And, Mr. Feed Dealer, your cash 
register can do just as well! Just 
use Armour’s Meat and Bone 
Seraps in your own growing 
mashes. Armour’s Meat and Bone 
Scraps is finely granulated .. . 
blends right into the mash... it’s 
safe and fresh and contains not 
less than 50% protein, 20% bone 
phosphate, 6% fat. Guaranteed not to con- 
tain over 3% crude fibre. These facts point 
to one thing—RESULTS! Results in healthy, 
productive poultry for the farmer. Results 
in repeat business and increased profits 
for you! Cash in on these results! Use 
Armour’s Meat and Bone Scraps in your 
own growing mashes. Then Sac ave 
plenty to crow about yourself. 


GOT PLENTY CROW ABOUT! 


The Whole Flock’s Doing Fine... Thanks: 


ARMOUR’S DIGESTER TANKAGE 


Mealy and palatable. Puts good sound 

flesh on animals in less time. High in 

proteins—low in fibre. A fine money- 
maker for every dealer. 


ARMOUR 


AND COMPANY 


MANUFACTURERS OF ARMOUR AND 
MORRIS BRAND FEEDS 
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Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran and Middlings 


—Higher in Protein— 


TENNANT & Co. 


LAKE CITY, MINN. 


When in the Market: 


| For Poultry WheatmFeed 
Wheaty Barley — Feed Barley — 
Feeding Screenings. 


Write or wire for quotations. 


IAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINN. 


Get in on the Riggest 
SUMMER PROFIT 
Plan of the Year 


Feed dealers everywhere are going to town 
with this new Wayne Plan that gives 14 
FREE TRIPS to the WORLD SERIES, 7 
for dealers and 7 for their customers. 
Every dealer who enters has equal chance 
for one of these free trips. 

Get in on this sensational sales-producing 
promotion. Help to boost your summer 
profits with new DOG FOOD sales that 
come in voluntarily. Mail the coupon for 
full details. 


WAYNE FEEDS 


Discusses New Findings 
In Poultry Feeding 
(Continued from Page Twenty-six) 


required by the standards set. 

Recently considerable interest has de- 
veloped in the fiber content of poultry ra- 
tions, but I know of no important piece 
of work on the problem since the report 
of the Oklahoma agricultural experiment 
station in 1932. In this work chicks were 
fed rations containing from about 3 per 
cent fiber to about 10 per cent. Growth 
was not retarded by feeding fiber to the 
chicks except at the 10 per cent level and 
then not seriously. The digestibility of 
the protein in the rations fed and of the 
nitrogen-free extract, however, was re- 
duced with increase in the level of fiber. 

It is surprising that no increase in feed 
consumption was obtained at the higher 
levels of fiber intake in the Oklahoma 
work. Fiber is not digested to any great 
extent by poultry and hence in order to 
get equivalent gains I would expect great- 
er feed intake on the rations containing 
the larger amount of fiber. It has been 
our experience at Cornell at least that as 
soon as the fiber content and bulk of a 
ration was increased a corresponding in- 
crease in the amount of feed required per 
gram of gain was obtained. 

In view of these considerations it is 
questionable whether it is desirable to put 
out a poultry mash designed to be fed 
with scratch grain which must be guaran- 
teed to contain more than 7.5 per cent 
crude fiber. At this guarantee the fiber 
content of a mash will ordinarily be in 
the neighborhood of 7 per cent, and should 
cause no marked increase in the amount 
of feed required per gram of gain. All- 
mash starter rations for chicks in my 
opinion may well contain somewhat less 
fiber than this. 

In view of the tendency to process some 
of the poultry feedstuffs so as to remove 
more of the fat than was the practice in 
the past there is a growing interest in the 
fat requirement of poultry. Aside from 
the fact that the character of the feed 
fat affects the character of the body fat 
and egg yolk fat little information is avail- 
able on this problem. Work, however, is 
under way at the New Jersey agricultural 
experiment station and at Louisiana State 
university so that it should be known soon 
whether or not it is possible to lower the 
fat content of poultry rations with safety. 
In the meantime it appears wiser to main- 
tain the fat content of poultry mashes at 
about 4 per cent. 

In this discussion I have attempted to 
point out that great progress is being made 
in the field of poultry nutrition. The 


problems involved necessitate close coop- 


ALLIED MILLS. INC. MFD. BY eration between the research and control 
k Kennel Food Division ALLIED MILLS, INC. laboratories of feed manufacturers and the 
KENNEL FOOD DIVISION FORT WAYNE, IND. 


Send full details on FREE World Series experiment stations. I dm happy to be 
trips. 


able to say that such cooperation exists 
Dealer. ss MAIL COUPON TODAY in a very large measure. Through it and 
ee — through the further application of the re- 
City 


sults of research work in poultry nutrition 
I am confident that the feed manufactur- 
ing industry will continue to improve the 
already highly valuable service it is ren- 
dering the poultry industry of which it is 
an essential part. 
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@ MIDDLEBOURNE FEED and Pro- 
cuce Co., Middlebourne, W. Va., has been 
ourchased by Raymond Fletcher, Ernie 
fracy and O. M. Freeland. The name of 
‘he firm is to be changed to Farmers Ex- 
change. 


#@ WALTER HAMM has opened a feed 
nd supply store in the Eldridge building, 
Sac City, Ia. 


ee 


HIEMKE ENTERTAINS 


E. H. Hiemke, L. Bartlett & Sons Grain 
Co., Milwaukee, was host to members and 
cuests of the Milwaukee Grain and Stock 
Exchange at an annual outing held at his 
summer home at Silver Lake, Wis., June 
16. The group spent a pleasant afternoon 
boating, fishing and playing cards and in 
the evening were treated to a splendid 
buffet dinner prepared under the super- 
vision of Mrs. Hiemke. 


aa 


KASCO LABORATORIES 


Kasco Mills, Inc., Waverly, N. Y., has 
completed construction of its new two- 
story laboratory equipped for controlled 
research with chicks, hens, dogs and rats. 
Dr. Victor Heiman, formerly instructor at 
Washington state college, has been made 
director in charge. In 1934 he was award- 
ed the poultry science prize for the most 
outstanding contribution to the field with 
his paper entitled “Relative Vitamin G 
Content of Dried Whey and Dried Milk.” 
Dr. Heiman has also published several bul- 
letins and scientific papers on egg quality 
and nutrition. 


WE’LL PUBLISH IT 

Carl G. Orsinger, Waterloo Mills Co., 
Waterloo, Ia., left June 26 for a vacation 
which will include visits to Lake Louise, 
Glacier National park and the Yellowstone 
and Black Hills region. “Of course,” 
Carl writes, “I plan to take a try at trout 
with a new fly outfit I just purchased. 
If I have the good fortune to find some 


fellow with a toppy string, Ill borrow 
it long enough for a snap and send you 
a picture of the ‘big catch’.” 


@ OLD RED GRIST MILL, Newfane, 
Vt., built more than 100 years ago has 
been purchased from Mr. and Mrs. Frank 
Rowe by Charles Grant, Hartford, Conn., 
who will remodel and operate it. 


running, thus assuring uniform distribution and a 
uniform ration of Iodine in your feeds. 


Write for Sample and Circular 


CHAS. PFIZER & CO., Inc. 


NEW YORK: 83 Maiden Lane 


POTASSIUM IODIDE MIX 
An intimately blended and milled combination of 
90% Potassium Iodide U.S.P. with Calcium Carbon- 
ate and Calcium Oxide. Protected by U. S. Patent. 
A stable, very finely divided Powder, bulky and free 


CHICAGO: 446 W. Grand Ave. 


COAST TO COAST 
GRAIN SERVICE 


Winnipeg, Man. 


INCORPORATED 


MINNEAPOLIS, MINN. 
761 Chamber of Commerce 


Country Offices 


Grand Forks, N. Dak. 
Sioux Falls, S. Dak. 
Lincoln, Neb. 


Kansas City 
St. Louis 
Portland 
Spokane 
Seattle 

San Francisco 
Los Angeles, Calif. © 
Montreal, Que. 


Fairmont, Minn 
Marshall, Minn. 
Williston, N. Dak. 
Sac City, Iowa 

Terminal Offices 
Duluth Buffalo 
Milwaukee Albany 
Chicago New York 
Green Bay Boston 
Cedar Rapids Omaha 
Toledo Memphis 


Cargill, Incorporated, Seed Division 
Box 64, Minneapolis. 
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Highest Quality 


Prompt Service 


MorTON SALT COMPANY 
MILWAUKEE 


SALT 


=| 
=) 
= 


| 


WISCONSIN 


ir: 


| 
— a 
PFIZER 
| 
| | 


@ RALPH CREAR has purchased the 
Pulaski feed mill, Pulaski, Ia., from E. 
J. Conrad. 


BAST OPENS BUSINESS 

Otto F. Bast, president of the Grain 
& Feed Dealers National association, has 
organized the Bast Grain Co. with head- 
quarters at 1252 Chamber of Commerce, 
Minneapolis. Associated with him in the 
new firm is Herman Jeub who has been 
engaged in the futures business in Minn- 
eapolis for the past 25 years. Other asso- 
ciates are to be announced later. Mr. 
Bast through his long service to the grain 
industry and his official capacity in the 
National association, is known from coast 
to coast. His host of friends join in wish- 
ing him success in his new enterprise. 


Business Optimism Keynote 
At Arcady Meeting 


Extreme business opimism was express- 
ed by staff members of the Arcady Farms 
Milling Co., Chicago, who attended the 
firm’s annual summer sales meeting held 
at the Parkway hotel, June 25 and 26. 

Speakers at the banquet which was held 
on the opening evening were O. P. Gos- 
sett, Consolidated Products Co., Danville, 
Ill.; Ralph M. Field, president, American 
Feed Manufacturers association, and Har- 
ry Truax, manager feed department, In- 
diana Farm Bureau Cooperative Associa- 
tion, Inc., Indianapolis, who spoke on 
“Competition—What Is It?” 

Wirt D. Walker, vice president and 
general manager for Arcady, presided at 


FOND DU LAC 


BETTER CALVES SINCE 1885 


For more than 53 years farmers have used our com- 
plete substitute for milk in raising calves and pigs— 


No-MILK CALF Foop 


Why not join the 1100 satisfied feed dealers who are 
now distributing NO-MILK? Write now for prices. 


NATIONAL FOOD COMPANY 


D. R. MIHILLS, Prop. 


WISCONSIN 


MARBLEHEAD 


the sessions. Arthur Meeker, founder and 
president of the firm who usually attends 
the meeting, was in California and unable 
to be present. 


ae 


@ WALTER BURTON, partner in the 
Red Comb feed store, Woodstock, IIl., 
was married June 18 to Miss Ellen Kuec- 
ker. They departed after the ceremony 
for a wedding trip to the East. 


as 


@ PAUL FULTON has been appointed 
manager of the West End elevator, Sulli- 
van, Ill., to replace Dean Dunham who 
has resigned. 


Stratton Is New Distributor 
For Clo-Trate 


Stratton Grain Co., Milwaukee, Wis., 
has been appointed distributor for Clo- 
Trate fortified cod liver oil in Wisconsin. 
Stocks will be maintained for shipment 
out of Milwaukee at the Atlas Storage Co. 
warehouse, 708 W. Virginia street, and 
sales will be directed by John Jouno, 
manager of the feed department. 

Ernest Bollman joined the firm on July 
1 and will represent Stratton on Clo-Trate 
as well as its complete line of feeds and 
ingredients. He is well known to Wiscon- 
sin dealers. 

The Stratton company will continue to 
handle straight cod liver oil in addition 
to Clo-Trate fortified. Clo-Trate is man- 
ufactured by the White Laboratories, Inc., 
Newark, N. J. 


NEW 


VORKS 


CALCIUM CARBONATE 


UNIFORM—CHEMICALLY FIXED 


MANGANESED CALCIUM 


MARBLEHEAD “98” 
PULVERIZED CALCIUM CARBONATE 


Highest quality products, scientifically 
prepared to your specifications, under strict 
technical control. Easily and uniformly mixed 
with mashes and feeds. 


Write for Samples and Prices 


MARBLEHEAD LIME CO. 
160 N. La Salle St., Chicago 


Saeal Hlotel Location 


Hotel Imper 
Department Stor 


32nd. & BROADWAY 


S-- 
ifth Avenue Shop 
jal is j tasteptrom F , : 
Empire State Buildins- Subways 
Infact, at the shortest distance to 4 
New York - plus genuine co 


al economy. 


HOTEL 


Manager 
Write AAW ee 

dRatestoNew 
Fork «withor with 
out mea 
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Cost Figuring Cause 
Of Elevator Failures 


-Y¥7 HEN a country grain elevator fails, 
¥¥ the cause can usually be traced to 
'.¢ fact that purchases were not made on 
_ nargin sufficient to cover handling costs. 
uch a condition usually results when ac- 
al figures are merely approximated and 
ised at too low a rate per bushel by 
omitting some expense properly charge- 
ole to operating costs. 

These discoveries were made by the 
‘ansas Grain, Feed & Seed Dealers asso- 
ciation in a survey of 68 elevators in the 
state during 1937. Results of the study 
show a per bushel operating cost of 3.83 
cents broken down as follows: 


Average Cost 
Yearly Cost Per Bushel 


Salary and labor_. $1,766.00 $0.0188 
POWOR 128.70 .0014 
Office expense... 127.56 .0014 
Depreciation 402.30 .0043 
Rental 23.72 .0003 
Maintenance 181.12 .0019 
203.42 .0022 
interest .0028 
233.90 .0025 
Miscellaneous 258.25 .0027 

3,586.69 .0383 


The average capacity of the 68 eleva- 
tors reporting in the survey was 20,800 
bushels with 93,644 bushels handled and 
the assessed valuation of each plant aver- 


aged $4,254. 

Operating costs per bushel on individ- 
ual returns varied from a low of 1.41 
cents to a high of 10.3 cents. The major- 
ity ranged from 2.5 to 5 cents. Out of 
the 68 plants reporting 68 were classified 
as line elevators, 23 per cent as indepen- 
dents and 29 per cent as cooperatives. 
Lower average costs were shown by the 
independents than the line houses or co- 
operatives, possibly because of the owner’s 
failure to include a salary for himself as 
manager. 

In a survey of 64 country elevators in 
Nebraska made by Ward W. Fetrow, 
chief research economist of the coopera- 
tive division of the FCA, the average an- 
nual operating expense shown per bushel 
for an elevator handling 50,000 bushels 
was approximately 5 cents. For one han- 
dling 100,000 bushels the cost was 3 cents. 

The average for 88 Illinois elevators 
handling 100,000 bushels or less was found 
to be 3.7 cents per bushel for wheat; 5.7 
cents for oats and 2.3 cents for corn. This 
survey was conducted by L. J. Norton, 
chief in agricultural marketing of the col- 
lege of agriculture, University of Illinois. 


@ BRICELYN FARMERS Elevator Co., 
Bricelyn, Minn., is constructing a new 
office building. H. F. Froom is manager. 


Whole Oat Groats 


Ground Oat Groats 
Feeding Oat Meal 


Oat Mill Feed 


SCREENINGS 


STEAM CRIMPED OATS 


Fast Service 


MILLERS of 
Grain Specialties 


for 
Feed Mixers 
Feeding Rolled Oats 


Steel Cut Oat Groats 


Pulverized and Bolted Oats 3. 
Oat Mill Feed with Molasses 5. 


6. 
PULVERIZED AND BOLTED 


STEAM ROLLED BARLEY 


FRUEN MILLING CO. 


MINNEAPOLIS, MINN. 


closing. 
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BRINGS MOST FIRES 


Records show that the average monthly 
Mill and Elevator fire loss reaches 
its peak in the month of July 


You Can Help Better the Record 


1. Keep dry grass and rubbish cleaned from premises. 
2. Keep shafting lined up and worn bearings repaired, 
Replace broken windows and re-nail loose siding. 


4. Oil every bearing regularly and carefully. “Hot 
Box” is the cause of many fires. 


Watch the careless smoker. 
jeopardize your property and your job. 
Inspect every bearing and entire house before 


7. A “Hot Box” at closing time is a bad hazard. 
8. Pull the electric entrance switch at night. 


@ = Ask for a July-August Display Poster 
MUTUAL FIRE PREVENTION BUREAU 


Department of 


ASSOCIATION OF MILL AND ELEVATOR MUTUAL 
INSURANCE COMPANIES 
CHICAGO, ILLINOIS 


400 West Madison Street 


@ R. R. THOMAS, feed dealer at Eliza- 
bethtown, Ky., has moved from his for- 
mer location on East Dixie avenue to 


105 Central avenue. 
machinery to his line. 


@ LeROY LaBUDDE, LaBudde Feed 
& Grain Co., Milwaukee, Wis., left June 
29 with his family to spend a two weeks’ 
vacation at Camp McKinley near Boul- 
der Junction, Wis. He expects to land 
that big muskie which got away last year. 
ILLINOIS 
Perry Blackwood has opened the Blue 
Mound Feed & Produce Co. in the Kro- 
ger building, Blue Mound. 
Mrs. W. M. Robertson has purchased 
the Gilman Coal & Feed Co., Gilman, 
from Coral Robinett who is retiring be- 
cause of poor health. 
Jones Flour & Feed Co., Sparta, is re- 
ported to have gone into receivership. ‘ 
Funk Bros. Seed Co., Mason City, has 
completed the planting of approximately 
800 acres of hybrid corn production seed. 
Philip Schwebel has purchased the busi- 
ness of the Silver Fox feed store, Mur- 
physboro. 
Noble Milling Co., Noble, has installed 
a corn cracker and grader. 
Triumph Cooperative Grain & Supply 
Co., Triumph, has purchased the Harry oq 
G. Smith grain elevator, Triumph. 
National Grain Yeast Co. has pur- 
chased the Bowman Dairy Co. building, 
Crystal Lake, and will use it for the man- 
ufacture of yeast. 


He will add farm 


He has no right to 
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| 
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nt OHIO ALFALFA ~. 
DEHYDRATED ALFALFA MEAL 


UNIFORM QUALITY GUARANTEED 


DEHYDRATING PLANT 
DESHLER, OHIO 


MAIN OFFICE 
NAPOLEON, OHIO 


WRITE US FOR SAMPLES AND DELIVERED PRICES 


1889 


AGS 


INDIVIDUALITY 
ALL BAGS VACUUM _ CLEANED 


WE BUY 
SURPLUS BAGS 


ESTABLISHED 


USED 


BURLAP 


AND 


COTTON 
BAGS 


TWINE 


FREDMAN BAG CO. 


MILWAUKEE, WIS. 


e| “All your needs in grain and feeds”  |@ 


Sunset Feed & Grain Co., Inc. 


e FEED JOBBERS e 


CHAMBER OF COMMERCE BRANCH OFFICE 
BUFFALO, N. Y. MIDDLETOWN, N. Y. 


Distributors of: 


CLO-TRATE SOY-O-CIDE COXOL 
Cod Liver Oil For- The spray with the —_ 
tified in Vitamins ybean Oil Base ae 

A and D (No kerosene) Coccidiosis 


WRITE US FOR FURTHER INFORMATION 


EMPLOYMENT BUREAU 


A complimentary, confidential service— 
address your inquiries to The Feed Bag 


POSITIONS WANTED 
Feed salesman—Well acquainted with feed 
trade in Wisconsin. Eight years experience in 
selling, supervising, and managing farm. Age 
36. single. Refer to No. 681 The Feed Bag. 


Salesman—Feed or fertilizer. Fifteen years 
experience in feed trade in Southern and Eastern 
states. Age 44, married, one child. Excellent 
references. Refer to No. 682 The Feed Bag. 


Mill manager or salesman—south or southwest 
preferred. Feed miller by trade and knows poul- 
try and livestock. Wide experience, good refer- 
ences. Age 45, married, no children. Refer to 
No. 683 The Feed Bag. 


Salesman—Milwaukee or Madison territory. 
University graduate school of agriculture. Some 
experience. Age 22, single. Refer to No. 684 
The Feed Bag. 


Manager or agent—Twelve years’ experience 
in grain trade, also experience in selling farm 
machinery and equipment. Middle west location 
preferred. Age 40, married, three children. Refer 
to No. 381 The Feed Bag 


Salesman—Eastern Wisconsin territory pre- 
ferred. 15 years’ experience selling flour, feed, 
merchandise and farm machinery. Good refer- 
ences. Refer to No. 781 The Feed Bag. 


Purchasing agent, extensive experience in feed 
industry, wishes new connection. Served ten 
years with leading agricultural school. Under- 
stands markets and has many valuable connec- 
tions in industry. Executive type. Graduate of 
Massachusetts agricultural college. Position with 
large commercial feed manufacturing concern 


aa Write 783 c/o The Feed Bag, Milwaukee, 
is 


POSITIONS AVAILABLE 


Salesman to cover eastern territory on full 
line of milk products for animal feed, including 
dried skim milk, dried buttermilk, condensed 
buttermilk and dried whey. Reliable firm known 
by dealers from Maine to Florida. Hard worker 
can make good money. Refer to No. 686A, The 
Feed Bag. 


FOR FEED MIXING 
ANK CARS - BARRELS - DRUMS. 
QUALITY AND SERVICE UNEXCELLED 


Salesman—Experienced feed or ingredient 

salesman to sell high grade dehydrated alfalfa 

meal as side line on commission basis. Indiana, 

eastern Ohio and Pennsylvania, southern Ohio 

and Kentucky and southern Michigan territories 

omg Write 781A c/o The Feed Bag, Milwaukee, 
is. 


@ CONRAD BECKER, vice president 
and general manager, C. Becker Milling 
Co., Red Bud, Ill., was married June 9 
to Pauline L. Gempp, Webster Grove, Mo. 


@ FARMERS COOPERATIVE Elevator 
Co., Albert City, Ia., at its recent annual 
meeting, voted to construct a new eleva- 
tor. The organization did a total sales vol- 
ume of $407,175 last year with a net 
profit of $16,370.18. 


BARLEY Shippers 


A. L. FLANAGAN Says: 


@ Every crop brings new problems. 
@ Undersized and skinned barley 
was your problem last crop. What 
will it be on the new crop? 


@ Our many years experience in 
handling and selling barley are at 
your disposal. 


@ Contact us. Ship us your next 
car. Our sales will please you. 


FRASER-SMITH CO. 
@ BARLEY SPECIALISTS @ 


MILWAUKEE 
MINNEAPOLIS CEDAR RAPIDS 
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tied, Martyr of Science, 
to Reward 


A noble dog is dead! His pedigree was 
»known—he could never boast of a pure- 
»-ed background—he never saw the inside 
a show ring—he never entered a field 
trial nor won a blue 
ribbon! Since early 
puppyhood he was 
never outside his 
small pen, yet thous- 
ands of visitors came 
each year to pay 
tribute to him and 
his work. 

His name was 
“Red.” No one knew 
anything about his 
mother or father. 
Twelve years ago 
he was brought to 
newly founded dog kennels of the Purina 
experimental farm at Gray Summit, Mo., 
to become a first-line “hunger fighter” in 
dog nutrition. For 12 years Red served 
as a laboratory to verify the opinion of 
scientists on what should be in a complete 
dog food. 

Until his recent death, Red’s condition 
was fine. His rich red-brown coat was 
glossy and smooth, although gray hairs 
were beginning to appear. His gums and 
teeth were sound and clean and his eyes 
sparkled like a young puppy’s. Year after 
year this dog, who could neither read, 
write nor speak, worked alongside scien- 
tists, nutritional specialists and dog ex- 
perts, verifying their theories of what 


STABILITY INCREASED BY 
Dawe's e 


CONCENTRATED 
vitamin FOOD 


CONTAINS ALL 
VERIFIED VITAMINS 


DAWE’S VITAMELK BASE 


is providing hundreds of feed 
mixers with an economical and con- 
venient means of fortifying their 
feeds in ALL OF THE VERIFIED 
VITAMINS—A, B, C, D, E, Bo(G), Beg, 
K, Filtrate Factor and Anti-Gizzard 
Erosion Factor. 


Dawe’s VITAMELK BASE helps them 
make better-producing and thus 
better-selling feeds . . . and the en- 
ergetic Vitamelk Selling Program 
helps them sell more feed. 


Learn how this pioneer all-vitamin 
product can help you. Write today 
for details. 


DAWE'S VITAMELK CO. 
Division of Dawe's Products Co. 
Dept. FB-7 
4800 So. Richmond St. 
Chicago, Ill. 


should be in a complete dog food. 

Red is gone—but the work he did in 
dog nutrition will live after him. He did 
what the scientist could not do. He ate, 
digested, and through his health and con- 
dition reported his findings. 


@ ABBEY MEYER, Boyd, Wis., is now 


managing the Boyd Milling Co. He suc- 
ceeds Hugh Morris. 


NEW PLANT MANAGER 

John Sylvester has been appointed new 
plant manager for Old Fort Mills, Inc., 
Marion, Ohio, according to an announce- 
ment by Pete Turner, president. Mr. Syl- 
vester is a graduate of Ohio Northern 
university and served as assistant superin- 
tendent for Allied Mills, Inc., Fort Wayne, 
Ind., for eight years. 


GIBSON BLDG. 


DISTILLERS’ DRIED GRAINS 


BREWERS’ DRIED GRAINS 
WRITE FOR QUOTATIONS 


FERNEAU GRAIN COMPANY 


BLANCHESTER, OHIO 


IT WILL PAY YOU! 


To get our prices on 


STRAIGHT COD LIVER OIL 


Quality Guaranteed 


Also MILLFEEDS and ALL GRADES of GRAIN 


MILWAUKEE STRATTON-GRAIN CO. WISCONSIN 


GRAIN 
FEED 
HAY 


741 N. Milwaukee St. 


NORGE 100% PURE COD.LIVER OIL 


The hen has no way of telling her owner how many 
vitamins she needs in her feed. But you can assure 
your customers of complete satisfaction by using and 
recommending Norge cod liver oil. 
per cent pure cod liver oil, inspected for completeness 
of required contents of Vitamin A and D. Phone or 
write us for immediate delivery of your supply. 


DEUTSCH & SICKERT CO. 


Milwaukee, Wisc. Phone Marg. 3140-3141 


NORGE is 100 


SUPREME BRAND 


CONDENSED BUTTERMILK 
@ DRIED BUTTERMILK 
m@ DRIED SKIM MILK 


Herbert K. Clofine 


BULLETIN BUILDING 


PHILADELPHIA, PA. 
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e MOLASSES e 


Direct from the Tropics 
New Standard of Quality 


62 WILLIAM STREET 


Our Sources of Supply Guarantee You 
an Average of 52% Total Sugars 
Minimum 42° Baume. 

Write Us for Delivered Prices 


AMALGAMATED TRADING, LTD. 


NEW YORK, N. Y. 


MILL MACHINERY 


Get our New Low Price on our New 
Model Feed Mixer with all latest im- 
provements. Write for details. 


NOISELESS AND 


Everything for Mill and Elevator 


FASTEST MACHINE 
MADE 


THE DUPLEX MILL & MFG. CO. 


SPRINGFIELD, OHIO 


INDIANA 


J. T. Pritchard who purchased the Mad- 
ison Flour Mills, Madison, about .a year 
ago has completed remodeling work and 
the installation of new machinery and is 
now operating the plant. A modern ware- 
house and feed mill are to be erected in 
the near future. Charles Lockridge is in 
charge of feed sales. 

Durbin Elevator Co., Lapel, is con- 
structing a two-story building which will 
be used for grinding and mixing feeds. 
Lewis Blough is manager of the firm. 

Noble County Farm Bureau Coopera- 
tive feed mill has been remodeled and 
new machinery including a corn sheller, 
separator, grinding bin, drag feeder, mixer, 
and dust collector has been installed. 

Matthew J. Reising, for 20 years pro- 
prietor of the M. J. Reising feed store, 
Evansville, succumbed to a heart attack 
June 9. He was 75 years old. 

Cambridge feed mills, Cambridge City, 
owned by Don and Lottie Smith, recently 
entertained more than 800 customers at a 
series of banquets held at Eaton, Harris- 
burg, Springport and Lynn. 

Ernest Witte, Dale, is remodeling his 
flour and feed mill. 

Albert Konovsky, owner and operator 
of the Konovsky elevator, DeMotte, died 
June 15. 

Henry Miller, Liberty, has purchased 
the Greentown elevator and coal and feed 
business, Greentown. 

Henry W. Bowen, proprietor of eleva- 
tors at New Paris, Ohio, and Crete, Ind., 
has opened a large feed market at Rich- 
mond, Ind. 


Mixers of feeds 


appreciate the 


DEPENDABILITY 
of 
EXADOL 


SQUIBB HIGH POTENCY 
VITAMIN A and D OIL 


@ Squibb guarantees Exadol to con- 
tain 3,000 (or more) Vitamin A, 
-P. XI units and 400 (or more) 
Vitamin D, A.O.A.C. chick units per 
gram. 
@ Its Vitamin A potency is 5 times, 
and its Vitamin D potency more than 
4 times, that required by U.S.P. XI 
for cod liver oil. 


@ Free identifying formula feed bag 
tags make Squibb’s national advertis- 
ing your advertising. Write for prices, 
full details and the Squibb Vitamin 
Portfolio. Address Dept. F.B. 7. 


E. R. SQUIBB & SONS 


Veterinary and Animal Feeding 
Products Division 


745 FIFTH AVENUE, NEW YORK 
SQUI BB — a Name you can TRUST 


e34e 


DENVER 
ALFALFA 
MEAL 


Green 
Fresh 
Nutritious 


ALL GRADES and GRINDS 


The Denver Alfalfa 


LAMAR, COLO. 


Merchants Exchange: 
ST. LOUIS 


Milling & Products Co. ° 


Wire 


STRUVEN 


e for Prices on 
55-60% Menhaden Fish Meal 


65% Vacuum Dried White Fish 
Meal 


58-60% Japanese Sardine Meal 
65% California Sardine Meal 


45% Peanut Meal 


First quality materials—Moderate 
prices— Any quantity — Prompt 
or 60 day shipment. 


The 
Chas. M. Struven Company 


410 National Marine Bank Building 
BALTIMORE MARYLAND 
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sid Fort Mills Expands 
‘lant at Marion 


Old Fort Mills, Inc., Marion, Ohio, is 
ow undergoing an extensive expansion 

-ogram, according to an announcement 

y Pete Turner, president. At present a 

-w office is being constructed. It will be 

one-story structure with dimensions of 

x50 feet. Made of.brick and steel, the 

ew office will also have a full-size base- 
ment. 

The firm is also building an additional 
‘eed plant, measuring 100x80 feet and 
.oaring 75 feet above the ground. A base- 
ment will be under the entire building. 
The firm will also have available 150,000 
bushels additional bean storage space. 

Recently Old Fort installed a new 500- 
bushel drier, a new railroad scale and 
more soybean expellers. All improvements 
are scheduled to be completed by Septem- 
ber 10. 

The company held a series of district 
sales meetings for its dealers and their 
families from five states July 2 and 3. 


@ LANESBORO GRAIN CO., Lanes- 
boro, Minn., has added a modern feed 
plant equipped with new machinery. The 
firm is managed by Leo B. Hager. 


@ FARMERS COOPERATIVE GRAIN 
Co., Kinde, Mich., is building a new 
warehouse and super service station. 


OHIO 
Gwinn Milling Co., Washington C. H., 
has completed construction of its new 
fireproof grain elevator which has a cap- 
acity of 350,000 bushels. 


Paul Cummings has opened a new feed 
store at Cedarville and will install mod- 
ern grinding and mixing machinery. 

L. W. Tamplin has taken over the West 
Mansfield elevator, West Mansfield. C. J. 
Wooten who has operated the plant for 
the past 20 years has retired from active 
business. 

Betty Zane Corn Products, Inc., has 
been launched at Marion to manufacture 
and distribute food products. Principals 
are John A. Abel, Roy Abel and A. G. 
Birch. 


Mixed Feeds Pay Big Profits 


Do your own mixing with a DAISY 
triple action horizontal batch mixer and 
double the profits of your feed business. 
No competition when you have a DAISY. 
Capacities from 14 to 2 tons per batch. 
Loads, mixes, discharges and stacks a ton 
=// batch in 12 minutes. Requires minimum 
—fi power. Very compact. Quiet in operation. 
Motor or belt drive. Write for full infor- 
mation and low factory-to-user prices. 


R.R. HOWELL & Co. 
2 Malcolm Ave. S. E. 
MINNEAPOLIS, MINNESOTA 


QUALITY FLOUR 


for a 


QUALITY TRADE 


MINNESOTA 
GIRL 


OFFICES: 
CORN EXCHANGE BLDG. 
MINNEAPOLIS, MINN. 


ALSO A FULL LINE OF MILLFEEDS 


WRITE OR WIRE FOR QUOTATIONS 


e CAPITAL FLOUR MILLS, Inc. 


GOOD BREAD 
FLOUR 


MILLS 
ST. PAUL, MINN 
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THE ACID TEST 
FOR FEEDS 


good “buy” today 


@ Considering market condi- 
tions in bone meals, you will be 
interested in the relatively low 
price and excellent quality of our 
Red “W” Brand Selected raw 
bone meal. 


This type of bone meal has 
been proved highly palatable and 
exceptionally efficient for correct- 
ing mineral deficiencies in the 
rations of dairy cows. 


Fed to 40 cows, free choice, a 
decided preference was shown 
for raw bone meal over steamed 
bone meal. 


Tests also show grit-sized, raw 
bone meal to be more desirable 
in poultry feeding when com- 
pared with steamed bone meal. 


Our Red “W” Brand Selected 
raw bone meal, analysis 25% 
minimum protein and 50% mini- 
mum bone phosphate of lime, is 
clean, odorless, and white in 
color. A sample will be furnished 
on request. This is a good buy 
today. 


Chicago, Kansas City, Oklahoma City, 
Cedar Rapids, Albert Lea, New York, 
Philadelphia, Boston, Los Angeles, Omaha 


BRAND 


e356 


— 
oe 
= 
SELECTED RAW BONE MEAL a 
| 
(( 
4G 
DAIS Y 
recomixen 
a a “roe ev q 
WILSON & Co. 
| 


CLASSIFIED 


Service department for our readers. Low 
Rates: 35c per line; minimum, four lines 
including heading. Figure approximately 
seven average words per line. 


FOR SALE OR RENT 
Grain elevator; hay and feed house on 
C.&N.W. R. R. direct to Chicago and St. Paul. 
Good territory to start feed mill and seed busi- 
ness. Price $2,200.00. MRS. JULIA NIEBUHR, 
FALL CREEK, WIS. 


ATTENTION RETAILERS, JOBBERS AND 
SALES AGENTS 
Sell honest Carbolineum to kill chicken mites 
and fowl ticks. See our advertisement on page 
137 a The Feed Bag Annual. 
C-A WOOD PRESERVER COMPANY, 
6624 Delmar Blvd. St. Louis, Mo. 


HAMMER MILL FOR SALE 
Has 30 h.p. motor — used only short time. 
Like new. Bargain for cash. Write MM-116, c/o 
The Feed Bag, Milwaukee, Wis. 


Add UNIVERSAL YEAST 
To your pig feeds. Hog feeds are the profitable 
field this season. Yeast will get you your share 
of this business. Write for free formulas on hog 
and poultry feeds. 
RICE LABORATORIES, INC. 
Dassel, Minn. 


FEED MIXER FOR SALE 
One ton capacity—fiour level feed—has motor 
—latest style machine—used short time. Write 
CD-116, c/o The Feed Bag, Milwaukee, Wis. 


CORN CRACKER & GRADER FOR SALE 

Cutter—grader—polisher—aspirator, one ton 
per hr. A-1 condition, guarantee. Write CM-116, 
c/o The Feed Bag, Milwaukee, Wis. 


REBUILT FEED MILL EQUIPMENT 

Triumph sheller below floor type. Monarch 
attrition mills 20” & 22”. Bauer attrition 19”. 
Papec hammermills 13” & 16”. Case hammer- 
mill 17”. Monarch 20” buhr mill. Robinson % 
ton mixer. 70 bbl. flour mill equipment. Two 
moderately priced feed mills for sale. 

O. F. MERWIN, ERIE, PA. 


USED BELTING WANTED 
Heavy oil field and mill rubber and leather 
belting. State quantity, send sample and quote 
price. RICHARDSON, CAWKER CITY, KAN. 


SIDE LINES WANTED 
Salesman calling on eastern feed stores wants 
to sell side lines on commission basis—meat 
seraps, fish meal, cod liver oil, minerals, etc. 
— W4J-781, c/o The Feed Bag, Milwaukee, 
is. 


WANT TO BUY 
Two Vibrox Packers—Give price and age. 
Write MFO-78, c/o The Feed Bag, Milwaukee, 
Wis. 


SELL DEHYDRATED ALFALFA MEAL 

As side line for experienced feed and ingredient 
salesmen; commission basis. Territories open in 
Indiana, eastern Ohio and Pennsylvania, southern 
Ohio and Kentucky and southern Michigan. 
Write CAO 783 c/o The Feed Bag, Milwaukee, 
Wis. 


@ WILLIAM MURRIE, Murrie Bros., 
Russell, Ill., is planning to build a new 
80x50 foot warehouse to take care of in- 
creased business. 


987% CALCIUM CARBONATE 


available in many forms to fit your formulas— 
REGULAR, FREE-FLOWING, 1ODIZED, MANGANESED 
ALSO IODIZED and MANGANESED 


Write for Samples and Prices! 
THE CALCIUM CARBONATE CO. 


41 East Ohio Street Chicago, Illinois 


TRUCK OR CARLOADS 
MEAT SCRAPS 
LINSEED OIL MEAL 
DRIED MALT SPROUTS 
Maney Bros. Mill and Elevator Co. 
MINNEAPOLIS, MINN. 


Ground Oat Groats 


= Low Fibre Content 


NORTH EAST FEED MILL CO. 
MINNEAPOLIS, MINN. 


MILLFEED — CLEARS 
KANTAR FEED CO. 


Corn Exchange Building 
MINNEAPOLIS, MINN. 


DAKOTA MILLING CO. 
Mixed or Straight Cars 
MILL FEED . . . FLOURS 


510 Hodgson Building 
MINNEAPOLIS MINNESOTA 


HAY and MILL FEED 


Write for Prices 


Midland Hay & Feed Co. 


MINNEAPOLIS, MINN. 


PURE OLD PROCESS 


LINSEED OIL MEAL 


A Suggestion—Write us today if interested. 
Either Prompt or deferred inseed Meal. 
Save Money. “Stand by Stan. 
A. L. STANCHFIELD & CO. 
Wholesale Grain and Feed Merchants 
502 Corn Exchange Bldg. Minneapolis 


«FOR FEED CALL » 


“Stormy” 


IOWA FEED CORP. 
Phone 45177 Des Moines, Iowa 


OAT PRODUCTS 


@ Fine Ground Feeding Oatmeal 
@ Pulverized Oats 
@ Feeding Rolled or & Groats 
@ Reground Oatfeed 

Straight or Mixed Cars 


V. E. NEWCOMB & CO. 
Produce Exchange, New York 
years in this one business 


COTTONSEED MEAL 
LINSEED MEAL — KENT 
BABY BEEF SUPPLEMENT 

BARGE — RAIL —- TRUCK 

Mississippi Valley Grain & Feed Co. 


Muscatine, Iowa 


FEEDSTUFFS 


Both Cash and Futures 


DREYER COMMISSION Co. 
(At it since 
Louis, Mo. 


Merchants Exchange 
Board of Trade Bldg. met. City, Mo. 
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FEEDS 
INGREDIENTS 


POULTRY SUPPLIES 


PHONE 


Waterloo Mills Company 


WATERLOO, IOWA 


CL 


435 N. SECOND STREET 
MILWAUKEE, WISCONSIN 


We Specialize in 
High Grade Color Printing 


Catalogs and Trade Publications 


CEREAL 


GRADING CO. 


MINNEAPOLIS 


Specialize in 
GOOD 
CORN and OATS 
For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


Easy Payment Plan 
Starts You NOW! 


big mixing 
bra’ of feeds 


below the floor models. Each =—S—— 
mixes 100 Ibs. of feed and <——— 
up. Don’t pass up this easy 
plan. Write today 
or details. 


Brower Mfg.Co. 


Box 2714, Quincy, Ill. 
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King Midas Gives Five 
Saking Scholarships 


King Midas Flour Mills, Minneapolis, 
,as again presented 4-H club scholarships 
o five girls selected as the most out- 
‘anding in Baking club work. Miss Fran- 
‘es Baird, River Falls, Wis., receives first 
»rize—a $100.00 scholarship in the Uni- 
versity of Wisconsin, Selected as second 
was Miss Ruth Humphrey, Whitewater, 
Wis. She receives a $75.00 university 
scholarship. Miss Pauline Atkinson, Vir- 
zinia Stanchfield and Barbara Sabel, all 
of Fond du Lac county were awarded 
third prize scholarships of $25.00 to the 
1938 State Club Week at Madison, Wis. 

The King Midas scholarships have been 


established for the past five years for the 
purpose of promoting better baking among 
farm boys and girls. In addition to the 
prizes, every recognized 4-H Baking club 
in Wisconsin is furnished King Midas 
flour without cost to be used in demon- 
stration work. Awarding of the scholar- 
ships is done with the cooperation of T. 
L. Bewick, Wisconsin 4-H club leader. 

@ E. C. HEINMILLER, for the past 10 
years owner of the New Hampton Mills, 
New Hampton, Ia., has leased the busi- 
ness to his son, Clifford, and Paul Secrist. 
@ K. B. ARNEBERG feed store, 945 
Fauquier street, St. Paul, was destroyed 
in a spectacular fire June 9. 


BLACKSTRAP MOLASSES 


@ has same carbohydrate feeding value as corn, pound 
for pound—And it makes every feeding material used 
more palatable. When you use “Manard Quality” Black- 
strap you get extra nutritive value in your feeds as 
“Manard Quality” contains about 1% less moisture and 
1% more solids than “Standard” Blackstrap. 


JOHN MANARD MOLASSES COMPANY 
New Orleans 


= Pecos Valley Alfalfa Mill G 
Hagerman, WM. 


TRY OUR 
PECOS SPECIAL 


IT’S BETTER 


Your inquiry would be appreciated. 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, NEW MEXICO 
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SAVE? 


time and money by sending your trucks 
to our wholesale feed warehouses. 


CORN DISTILLERS GRAIN 
LINSEED OIL MEAL 
SOY BEAN MEAL 
BUTTERMILK POWDER 
BREWERS GRAINS 
MALT SPROUTS 
and 103 other Feeds 


FEED SUPPLIES, INC. 


West Allis—1637 South 83rd St. 
No. Milwaukee—3328 W. Cameron Ave. 


Means Dollars 


To You! 


@ Here’s another step in the 
progress that’s being made by 
Yeast Foam System Mills—a 
distinctive trade mark which 
identifies Yeast Foam System 
Feeds instantly. This name, used 
on a line of mixed feeds manu- 
factured in your mill, can be the 
means of boosting your sales 
to new high records! 


ANIMAL - POULTRY 
YEAST FOAM 


@ Animal-Poultry Yeast Foam, 
the famous LIVE yeast, is well 
known to thousands of aggres- 
sive farmers. By letting them 
know you have ready-mixed 
feeds containing A-P Yeast 
Foam, you are cashing in on our 
extensive advertising in farm 
-papers. And when you join 
Yeast Foam System Mills, you 
have the benefiit of our FREE 
formula and merchandising 
service. Get all the details now, 
and start your profits climbing! 


Northwestern Yeast Co. 


1750 N. Ashland Ave., CHICAGO 


PREVENT PICKING 


Scientifically designed, sanitary and durable 
colored transparent glasses detract fowl’s 
attraction for blood and red objects. 


© Double Protection Against Pickouts 


1. Simple to attach. 

2. Increases egg production. 

3. Rust ver light, stainless. 

4. Saves ma 

5. Does not “blind the birds. 
Dealers write for prices and information. 
FREE Display head and sample. 


LABORATORIES 
Dept. Lynbrook, N. Y. 


ROLLED OATS 


Other DEMON Products 


STEEL CUT OATS 
WHOLE OAT GROATS 
FEEDING OAT MEAL 
REGROUND OAT FEED 
OAT GROAT FLOUR 
PULVERIZED OATS 


Des Moines Oat Products 


Company 
DES MOINES, IOWA 


‘ 3 
100 LBS. NET 
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RIEBS VIEW 


Vol. 6, No. 7 July, 1938 Milwaukee, Wis. 


Memo: 


For Prompt Cerwice and 
Top Market prices ship that 
New Crop barley, oats, rye 
and wheat to the . . 


Riebs Milwaukee. 


P. §. 
Csk for to arrive bids for 
all New Crop Grain. 


* 


SKIM MILK 


BUTTERMILK 


You can depend on us to 


live up to our reputation as 
“The Milk Man of the North- 


west.” Complete stocks on 
hand at all times. 


PROMPT AND FUTURE SHIPMENTS 


LA BUDDE FEED & GRAIN CO. 


741 N. Milwaukee St., Milwaukee, Wis. 


APPROVED eae By more than two thousand opera- 
tors who have had and further expect 
to receive years of profitable and 
ee pera. trouble-free feed grinding service from 
the UNIQUE Ball Bearing Attrition 

Mills. 


UNIQUE 


Ball Bearing Attrition Mills 


MORE and BETTER 
Grinding CHEAPER 


All Sizes. Either 
Belt or Motor Drive 


@ Here is an investment that pays big dividends over a remark- 
ably long period of years. It always turns out uniformly ground 
feeds no matter whether your customers demand extremely fine 
or coarse grinding. 

@ Write today for Bulletin No. 36-D. It describes the exclusive 
features that insure highest feed grinding efficiency. Also gives 
complete information on UNIQUE Hammer Mills and Corn 
Crushers. 


ROBINSON MFG. CO. 


74 PAINTER ST. MUNCY, PA. 


MINERALS 


XPERIMENTS have shown that minute quantities of 
iodine and manganese are needed by poultry and 
animals. Limestone Products Corporation now gives 
you an easy method of adding these two minerals to 
feeds in the small quantities required. 


IODIZED CALCITE 


A precise combination of potassium iodide and cal- 
cite flour. Mixed fresh as ordered—no loss of iodine 
content due to storage. 


MANGANESED CALCITE 


Calcite flour combined with manganese sulphate in 
the exact ratio you want. 

These precision-built mineral supplements are as 
easy to use as ground limestone. They provide a 
simple, economical, accurate way to put these im- 
portant “‘trace” minerals into your feeds. 

Write or wire for quotations, samples, and information. 


LIMESTONE PRODUCTS CORPORATION OF AMERICA 
NEWTON, J. 
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y FORTIFIED 
iu Vitamins A ano D 
for Poultry and Live Stock 


WOT VELLOW- MAKITA 143 


we 


Goanantit Pen 
ADAL CHICK UNITS OF VITAMIN 
U.S.A UNITS OF VITAMIN A 


CLO-TRATE 


is guaranteed to contain not 
less than 3000 U.S.P. units 
of vitamin A and 400 chick 
units of vitamin D per gram. 
And every batch is tested 
on both chicks and rats be- 
fore shipment. 


| A Thousand Times 


without a Miss 


\ND every perfect catch further strengthens a con- 
\. fidence born of many successful trials. 


Whether performing a spectacular aerial act or mixing 
feeds, one must have confidence in the things with which 
one works. In the feed manufacturer’s case, a justified con- 
fidence in the quality of the ingredients he uses is essential. 


When you use CLO-TRATE to add vitamins A and D to 
your feeds, you can be certain that you have selected a 
product of the very highest quality. You can be sure that 
every step in the manufacture and the laboratory testing 
has been carried out as carefully and thoroughly as long 
experience, high ethical standards and fine equipment 
make possible. And you can have absolute confidence that 
CLO-TRATE contains not less than its vitamin potency 
guarantees. 


Use CLO-TRATE in your feeds and obtain 
dependable vitamin A and D fortification. 


WHITE LABORATORIES, INC. 


Manufacturers of Vitamin Products 
NEW JERSEY 
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Brings You New Business 
In Your Local Territory 


KING MIDAS quality backed by KING 
MIDAS dealer cooperation, has made 
KING MIDAS the fastest selling and 


most profitable flour in Wisconsin. 


KING MIDAS has steadily and surely Here you see a few actual reproductions of 
gained in favor as the leading flour with KING MIDAS advertisements ready to go to 
Wisconsin’s outstanding flour dealers for work for you. KING MIDAS advertising is 
almost twenty-five years. always written to appeal to the consumer in 


local markets where KING MIDAS is sold. 
This is in line with the proven KING MIDAS 
> policy of concentrating advertising effort 


THE GOLDEN TOUCH through established and exclusive dealers. 


KING MIDAS FLOUR 


MINNEAPOLIS, MINNESOTA . 


RIGHEST 
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